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On With Another Year of Progress 


the most service for the money invested. This builds 
prestige for the contractor—it means bigger and bet- 
ter business—another year of progress and prosperity. 


HE first year for Ingot Iron Shops has been a 
significant one. Thousands of sheet metal shops 
have enrolled under the ARMCO banner of pros- 
perity—shops that specialize in “Quality Work with 
Quality Iron”—and profit by doing so. 
: SAS ee ; “ THE AMERICAN ROLLING MILL CO. 
These shops are identi y the Ingot Iron op MIDDLETOWN, OHIO 


sign. It’s a sign that carries conviction. It tells the 
public that here is the place where they may obtain Export: The ARMCO International Corp. 
quality sheet metal work, the kind that gives them Cable Address: ARMCO, Middletown 


ARMCO 'NsoT IRON: 
| The Purest lronMade =“! 


TRACE MARK 
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WeirSteel inion 


with these new, exclusive improvements 


and a real FIVE YEAR GUARANTEE direct— 
to the user covering the entire Weir Furnace 








Makes a real agency for 1926 


The biggest new Weir fea- 
ture — notice the phantom 
view--the pouches or feed and 
ash throats extend thru the 


front. There are no door 
frames and no joint inside 
the casing. Doors are fitted 
direct to pouches. 


2 Both pou: hes and doors are 


surface ground — absolutely 
perfect fitting. Notice turn- 
buckle handle — straight door 
bolts.. Always a perfect-fit- 
ting door with this new 
feature. 











The feed and ash pouches 

are in one piece, which is 
air-tight riveted to the main 
drum. There is absolutely no 
possibility of leakage inside 
the Weir casing. The supports 
for the radiator fit on lugs— 
no bolts thru the drum. 


4q- Weir Five Year Guarantee 


covers the entire furnace. Grates, 
Cogeegrcemenains part is cov- 
by this guarantee. We make this 
guarantee direct with the user and it is 
ny guarantee with no strings. 
generous guarantee is 
because we know that the Weir needs 
ne replacing of parts within five years. 
Many 40 year old Weirs are still in 











Write today fie MEYER FURNACECO, | 225s: Si2=5 
fer 2926 ee ee 
agency details Peoria-Illinois 














Y, 
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BeforePlacing 1926 Business Find Out 
Why The NEW UTICA MERCHANDISING PLAN 


MEANS LARGER PROFITS FOR YOU! 


ere is the definite Merchandising Plan that 
brings you new customers—sells more fur- 
naces—and increases profits. Thoroughly tested 
by many Utica dealers, it is a proved success. 
And before making any plans for 1926 it will pay 
you to learn the details of how this remarkable 
plan builds business for furnace men. . 


Under the Utica Merchandising Plan our representatives 
co-operate closely with our dealers and help them sell the 
furnaces they buy. Besides the plan itself—which insures 
more customers and more sales—our dealers get valuable 
advertising and sales literature—and “cash in” on the 
many superior advantages of this smokeless furnace. 


The New Utica Merchandising Plan places the Utica 
dealer in a distinct class—above competition! It enables 
* them to secure the largest possible business from their 
territories and to secure satisfied customers who build 
. uture business. 


It will mean money in your pocket to sit down—right 

now—and write us to send you the full particulars of the 

New Utica Merchandising Plan. No obligation on your 
Q part. 


hes UTICA HEATER COMPANY 


UTICA, N. Y. CHICAGO, ILL. 
Manufacturers of the 


CELEBRATED LINE OF WARM AIR FURNACES FOR EVERY 
HEATING NEED 


~ 


AUTIC coon” 






comms \ 
— . | \ 





29 /K11 
WO ~v 


SEND TODAY 


FOR THE TWO BOOKLETS ILLUS- 
TRATED ABOVE, WHICH DESCRIBE 
OUR TRIED AND PROVEN PLAN 
FOR SUCCESSFULEY MERCHAN- ° 
DISING THE UTICA SUPER-SMOKE- 
LESS FURNACE. THESE BOOKS 
WILL INTEREST MORE CUSTOM- 
ERS AND BRING MORE BUSINESS 
AND PROFITS TO YOU. 






UTICA HEATER COMPANY, Utica, N. Y. 


Gentlemen: 


\ 









( 


Please send, without obligation to me, complete information 
about your SUPER-SMOKELESS Furnace and the new UTICA 
MERCHANDISING PLAN. 

















OS Eee i a See Se Se 


h Address Sekt Ae ae i pra, © Bl rian lhe 
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FURNACES 





more than castings fitted together. Such important 

details as design and pzoportion of the radiatér and 
fire pot on Wise furnaces show that in these points of con- 
struction, as well as all other features, great care has been 
taken to have them scientifically correct. 


T= constoustlins of the Wise furnace is something 


Proper, satisfactcry heating can only be had from furnaces 
that can produce correct combustion. And not only this— 
a furnace must also have a great area of heating surface 
and large even flow of air circulation. 


Wise furnaces are designed to give superior heating service 
and they are constructed of the best grade iron. 


UR catalog gives full details 


and our agency proposition 
will interest you. Write’ or 


complete information today. 


The WISE FURNACE CO. 
AKRON, OHIO 
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How about 1926? 


RE you going to make a better foundation for 
the larger business you expect to build or are 
you expecting to pile up on a weak footing? 


Volume business rests solely 
on quality—quality furnaces 
and quality installations 


Wiechert Furnaces have been the foundation on 
which hundreds of dealers built larger volume busi- 
nesses last year. Their heavy, solid construction and 
sound, correct design have given dealers an inde- 
structible foundation of high quality on which to 
build satisfied business. 


Match your good installation 
work with good furnaces 


Let us show you in detail why Wiechert furnaces 
sell, why they appeal to careful buyers, why they are 
capable of supplying large volume heat and long, sat- - 
isfactory service. 


Let us show you why Wiechert furnaces will enable 
you to produce large volume business in 1926. 


Write today for complete catalog, 
prices and 1926 agency details 


St. Clair Foundry Corp. 
Belleville, Illinois 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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Tevew DO-LO C 


Model 


PENINSULAR 


«, FURNACE 
P upright, outside shaking l ener 








A truly high 
grade furnace 
at a very eco- 
nomical selling 
price. 


A heating 
plant . designed 
by the best fur- 
nace engineers 
in the business. 






and a complete portrayal 
of its construction— 
part by part, feature by 
feature, is yours for the 
asking. Write today. 


Tefacts 


that made this new 
furnace possible | 


Ghe PENINSULAR STOVE CO. 


DETROIT CHICAGO 


When writing mention AMERICAN ARTISAN—Thank you! 
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New name, new features, old time high quality, 
improved construction, a 
new size and also a new 
furnace— 


AFCO 


New Copyrighted Name of American Furnaces 


BOILER PLATE FURNACES 


HE American Agency for 1926 means more 

than ever before with these new and better 
business getting assets. 
We have increased our production facilities also 
by installing $50,000 worth of new machinery. 
We want to tell you in detail all about the im- 
provements on AFCO BOILER PLATE FUR- 
NACES and the new size and also our NEW 
CRESCENT TYPE RADIATOR STEEL 
FURNACE. 


Write today for complete details and the 
American Agency offer. 


AMERICAN FURNACE CO. «piel En ae dae 


2719 to 2731 Morgan Street St. Louis, Mo. (Formerly Known as the AMERICAN) 





























A complete Furnace and Supply Service/ 
» @a ET us send you full de- 


tails and catalogs cover- 
ing this line. Let us show 
you the completeness of our 
furnace line and demonstrate 
our reliable service. 


THE furnaces shown here, 
the Nesbit, the Weir and 
the Stanco, fit your every re- 
quirement for quality warm 
air heating and at the nght 


price. 








” Neabit All-Cast Farnace 


WE & carry latge stocks of every 

furnace supply item from 
Regi re to Furnace Cement. All 
lead ing makes and dependable quality. 





Let us fill your next order— 
Weir All-Steel Furnace | we will give you real service. Stanco Steel Furnace 


STANDARD FURNACE & SUPPLY COMPANY 


Omaha, Nebr. Western Service for Western Dealers Sioux City, lowa 














Say you saw it in AMERICAN ARTISAN—Thank you! 
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When Money 
Doesn’t Talk 


E ordinary furnace man with the ordinary 
furnace feels he has to bid low to get the job. 


The dealer with the Moncrief Furnace doesn’t 
have to work on the low-bid basis. 


He can deliver so much more for a more 
reasonable figure that he talks—and delivers—on 
a comfort-satisfaction basis. 


There is more satisfaction for you—and for 
your customer—in the Moncrief Furnace Line. 


Write for details 


Ohe 
Henry Furnace & Foundry Co. 


3471 E. 49th Street Cleveland, Ohio 


Manufacturers of single and double wall pipe 
and fittings, galvanized pipe and fittings, etc. 


Eastern Sales Offices: 


E. L. GARNER F. H. BANLON W. 8. MeCREA 
177 23rd St. Batavia, New York 105 Federal St., N. 8. 


Jackson Heights, L. 1., N. ¥. Pittsburgh, Pa. 


Western and Southern Distributors: 


JOHNSON FURNACE CO, MONCRIEF FURNACE CO. 
Kansas City, Missouri Atlanta, Ga. 


MONCRIEF FURNACE & MFG. CO. 
Dal Texas 


MONCRIEF 
FURNACES 
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CON TINUOUS 


success in any line must be based 
on merit. 


A firmly established Warm Air 
Furnace guarantees its good 
qualities. 


FAULTLESS-COMFORT FURNACES 


are Standard in Style. 
Staunch in Construction. 
Efficient and Economical. 





Series “A” for All Fuels 


A comparison of dimensions of Radiator 
—Body —Grates— Casings— will convince 
you that this Furnace is unusual. 


Vapor Pan is very large and located in 
the right place to get proper evaporation. 


Simplest and best grate arrangement in 
the market. Independent cogless grates. 


Please ask for full information. 


The Graff Furnace Co. 


116-118 Wooster St., New York 
Foundry: Scranton, Pa. 


Always Address N. Y. Office 


Mention AMERICAN ARTISAN in your reply—Thank you! 





















ARS 
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CHICAGO 


FURNACE Pip 
AND FITTINGS 











Use this strong, well-made, 
economical pipe for faster 
and more profitable work 


Chicago Pipe and Fittings are made of heavy 
first quality material. You can get it Single or 
Double and in all standard sizes and practical 
shapes. 

It is easy to put together—it saves time and 
trouble on the job and it is very economical. 




















a a og latest catalog No. 20 and 
The Finest ail" Kinds ‘of supplice for the’ warm air: furnace 
Wood Faces saa for eal svi ond prices iat fine you Sood Pros. 
ei el 2 gg pam CHICAGO FURNACE SUPPLY CO. 
Hichet quail dlitied leaieriiets. dur ene forests, supaior 1276-78-80-82 Clybourn Ave. CHICAGO 
_ the facilities of a large modern plant are reasons 
why Marsh Shah Sm cS eT Reliable Prompt 
OFT Bead Poocs, 6 avtes colin ee as Service Shipments 
for our latest catalog and price list list 
The Marsh Lumber Co. 
DOVER, OHIO 























FLORAL CITY FURNACES 


| 


FLORAL CITY HEATING CO. 


MONROE, MICH. 


Are made in seweral 
styles and many sizes 


Write for catalogue and 
agency proposition 


Sold to the Trade Only 





40 YEARS’ EXPERIENCE 





Detroit Office 


Chicago Office 
413 West Fort Street 


1654 Monadnock Bidg. 


























Those CLINKERS in the Furnace can best be removed by a 





FEDERAL 


Pat’d Aug. 19, 1919 


Good profit to dealers. Send S0c for sample and particulars, CLINKER TONGS 








FEDERAL MFG. CO., HOLLAND, MICH. 














When writing mention AMERICAN ARTISAN—Thank you! 
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BOOMER 


HIS is our latest addition to the 

Boomer line. We heartily recom- 
mend it for your favorable considera- 
tion. 


The severe tests we have given this fur- 
nace have proven its durability. The un- 
solicited reports we received from users 
last winter have been most flattering. 


For durability, economy, easy to oper- 
ate, easy to set up and the low price at 
which we offer this furnace, you will 
make no mistake in arranging for the 


agency. 


THE HESS-SNYDER CO. 
MASSILLON, OHIO 


Makers of BOOMER FURNACES for Forty-Three 
Years 





























A Real Guarantee 
Time Payment Plan 





Everything 
to help you 


build a 
Real Business 


Write us 
for 
information 
concerning 
guarantee 
and 
time payment 
plan 














The Schill Bros. Co., Crestline, Ohio 























When writing mention AMERICAN ARTISAN—Thank you! 
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Have you seen it? 


‘New Standardized 


STYLE B 
Baseboard Register 


OT only made throughout in accordance with the 
rules of the Standardization Committee but it is 
the neatest durable register ever made to sell at a 
popular price. 
Simple, easy and accurate in operation, cast face 
made of the best iron, finished in all the popular 
finishes and made in the following sizes: 


8x10 inch 214 base extension 
—— - ae = 

a _ 
10x12 “ 3% “ % 


Study the features of this new register. 


Write today for full particulars and prices on the 
Walworth New Standardized Style B Baseboard 
Register. 


Order some for that next job—your customers will 
want them. 


Made b ; A the makers of Walworth Double Gratings, 
Semi- ! Registers, Side Walland Floor Registers, 
Ventilators, Borders and Casings Rings. 


THE WALWORTH RUN 
FOUNDRY COMPANY 


West 27th Street and N. Y.C. & St. L. R. R., Cleveland, Ohio 


Distributors: 


ROBINSON FURNACE CO., Chicago, Ill. 
HART MFG. CO., Louisville, Ky. 
PHILLIPS & BUTTORFF MFG. CO., Nashville, Tenn. 


Eastern Representative: 
PENN TINSMITH’S SUPPLY CO., Philadelphia, Pa. 
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THE BIG OPPORTUNITY for 1926 


For FURNACE JOBBERS 


Lies in ~ 


Warm 
the Ai 
Agency 4 
Cer Furnaces 





Secure It Before It Is Too Late 


Unrivalled Production Facilities Enable Us to Offer 
You a Furnace, Unequalled in Finish and Mechanical 
Precision—and at a Reasonable Price. 


The Cleveland Co-operative Stove Co. 
East 67th St. and Central Ave. Cleveland, Ohio 








WALWORTH 


nit) AMERICAN 
Mun) REGISTERS 


4 thoroughly inspected and be- 
Ma fore leaving the factory must 
imi come up to the 


BEeSn! AMERICAN STANDARD, 


ji which assures you the highest 
a quality. 














ii] THE AMERICAN WOOD 
iit REGISTER CO. 
PLYMOUTH, IND. 
° EXTRA 
HIGH GRADE 
e WOOD FACES . 





























DON’T SCATTER THE DIRT 
Paraffin Screens Catch The Dirt 


For Clean Walls Sell 
REGISTER WALL GUARDS 


Write for details today 


NEW co, 
CLEAN WALLS 














E. G. HEARTICK, 808 S. Preston St., Louisville, Ky. | 





When writing mention AMERICAN ARTISAN—Thank you! 








AMERICAN 


SAVE MONEY 


' by ordering from 


OUR COMPLETE STOCKS 
STOVE REP AIRS STEAM & 


HOT WATER 
Shipments same day as orders received 
Write for Special Catalog 
and agency proposition 


NIEHAUS FURNACE REPAIR CO. 


201 St. Clair Ave., N. E. Cleveland, Ohio 
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A big seller! 













WAYNE WIRE 





FURNACE BRUSH 
Circular 


This brush used occasionally saves many times its cost in a 
single winter. Durably constructed, four-foot flexible wire 
handle, brush is round steel wire. Get details today and ask 
about our “Art” Register Shields which prevent streaked walls. 


Manufactured by 


HARDWARE SPECIALTY COMPANY 
221 East Berry Street Fort Wayne, Indiana 








BOLTS 


MANUFACTURE A COMPLETE LINE 








WE 
OF BOLT PRODUCTS, INCLUDING STOVE 
BOLTS, CAR BOLTS, MACHINE 
BOLTS, LAG BOLTS, NUTS, ETC. ALSO 
STOVE RODS, SMALL RIVETS AND 
HINGE PINS, CATALOG ON REQUEST. 








THE KIRK-LATTY MFG. CO. 


1971 W. 85th St. Cleveland, O. 

















PATTERNS 





FOR STOVES AND HEATERS 1x woop sna 1RON 
VEDDER PATTERN WORKS ‘“*"";;)°"*° TROY, N.Y. 
FOR STOVES 


PATTERNS AND HEATERS 


THE CLEVELAND CASTINGS PATTERN COMPANY 
CLEVELAND, OHIO 





IRON AND WOOD 


STOVE PATTERNS 


QUINCY PATTERN COMPANY 


QUINCY, ILLINOIS 


RECORD 11 


| Stove 


Trimmings 


HAT do you 
use in the way 


of stove trimmings? 





Let us quote you. 


c Our line is most com- 
plete — our product 
beautifully finished— 
our delivery good. 





May we have your specifi- 
cations? 


te 


THE 


AMERICANTUBE & STAMPING 











COMPANY <conszcnan 


BRIDGEPORT 
DETROIT District Offices: ATLANT 
c. C. Limbocker lo “We Withers 
1411 Central Avenue CHICAGO Atlanta Trust Bidg. 
L. Seamon CLEVELAND 


ST. LOUIS 
Hubbell & Sharp 


F. H. Grace, 


549 W. Washington 8t , 
602 Hunkin-Conkey 


1216 Chemical Bidg. HARTFORD Bldg 
P. Cc. Hawley MONTREAL 

Pg yt --—s 290 Edgewood Street Jas. W. Pyke & Co., 

7 PHILADELPHIA 232 St. James Street 
ar FRANCISCO BE. W. Harrison WORCESTER 
P. Bartley Franklin Trust Bidg. J. A. Snyder 


“3 “Second Street 316 Park Bidg. 





If It’s Repairs For 
STOVES, FURNACES 
OR BOILERS— 


WE HAVE THEM 


Send for Our Illustrated 
Book of Order Blanks Today 


ORTHWESTER 
STOVE REPAIR CO. 


CHICAGO 
ILLINOIS 








Summ ae 


1 | 
ST ane Seal” | 
FURNACE CEMENT 


Roof Cement — Stove Putty 
Plumbers Putty 


PAINTS and SPECIALTIES 


WILLIAM CONNORS PAINT MFG. CO. 
TROY Established 1852 NEW YORK 


JAMES L. PERKINS 
Western Distributor 
140 S. Dearborn St., Chicago, Ill. 























When writing mention AMERICAN ARTISAN—Thank you! 
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NO EXTRA CHARGE 
FOR EXCELSIOR QUALITY 


True of every item in our line 


FURNACES 


FURNACE PIPE AND FITTINGS 
STOVE PIPE AND ELBOWS 


ALSO TRUE OF THE BEST 


FURNACE HOODS 


On the market today 





Style “‘A’’ Bonnet 
FOR ALL MAKES OF FURNACES 


Style “‘F’’ Bonnet 


A tnal will convince you. 


Send us one of your casing rings with 
your order for one or more of these bon- 


nets. EXCELSIOR QUALITY 


eliminates the risk of disappointment. 
Instead, you will wonder why you did 


not enroll in the EXCELSIOR 
LEGION long ago. 


Surely a good line to take on! 


Prices for the asking. 
Again we say— 


NO EXTRA CHARGE 
FOR EXCELSIOR QUALITY 


THE 


EXCELSIOR STEEL FURNACE 
COMPANY 


118 South Clinton Street 
CHICAGO 














Books to read Now! 





245 Pages, 89 Fi 
6x9 ins. Cloth, $3.00 
Designing 
Heating and Ventilating 
Systems 
By 
Charles A. Fuller 


Consulting Engineer 


Ts new edition, treats the practical application of 
engineering rules and formulas in every day use, in 
laying out steam, hot water, furnace and ventilating 
equipment for buildings of all kinds, presented in a 
simple manner. 

This book explains the heat unit, foot pound and simi- 
lar measures in such a way that the less technical mind 
can readily understand and apply them. 

It also explains in detail exactly the same methods that 
the leading engineers use in determining the sizes and 
proportions of equipment in every day work. The quick- 
est and easiest methods of determining the proper amount 
of radiator surface for a room or building of any size 
are described. , 

Plumbing and Heating Contractors will find it an in- 
valuable reference book. Every phase of Heating and 
Ventilating treated is developed along the lines of the 
most recent practice. 





258 Pages, 
6x9 ins. 


77 Figures— 
Cloth, $3.00 


Furnace Heating 
By 
William G. Snow 


Member: American Society of Mechanical Engineers; American 
Society of Heating and Ventilating Engineers 
THs practical book deals with the different types of 
furnaces, their design, construction and proper in- 
stallation, including warm air, combination heating sys- 
tems, also covering the main features of the one pipe 
or pipeless furnace. 

The author explains in simple English practical infor- 
mation on heating and ventilation of school and public 
buildings, churches, stores, etc. He also covers the 
setting up of furnaces, and describes all types of furnace 


fittings. 


AMERICAN ARTISAN 











When writing mention AMERICAN ARTISAN--Thank you! 


620 S. Michigan Ave., Chicago, III.. 
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Published to serve 


the 


Warm Air Furnace, 
Sheet Metal, Roofing, 


Stove and Hardware 


Industries H ard 


Yearly Subscription 
Price: 
United States $2.00 
Canada . . . $3.00 
Foreign . . . $4.00 


Published EVERY SATURDAY at 620 South Michigan Avenue, Chicago 


EDITORIAL AND ADVERTISING STAFF 


Etta Cohn 
J. F. Johnson 


G. J. Duerr 
Frank McElwain 


Eastern Representative: W. C. White, 1478 Broadway, New York City 
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AN INVITATION 








AMERICAN ARTISAN courteously invites and urges you to participate in the 
privileges and benefits of its Service Departments. Any phase of the warm air heating 
and sheet metal industries or stove salcs and window display questions may be profitably 
and instructively discussed in its pages. If your problem is a knotty or technical onc, 
submit it to the Service Department and secure the benefits of the opinions of other 
men, It is an exchange information department, and you are asked to relate your 
accomplishments and tell how you have surmounted difficulties. Wherever possible rough 
sketches or photographs should accompany the questions or suggestions, as they always 
make clear the point involved. Use these Service Departments freely; they are yours. 
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Its your business to suggest 
the most economical way out 


of heating trouble 
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So its up to you 
to get them to 


Chan e 





RICHARDSON & BOYNTON CO. 


Manufacturers of ‘‘Richardson’’ ‘‘Perfect’’ 
Heating and Cooking Apparatus Since 1837 








RICHARDSON 


w Perfect” Warm Air Heater ~. 


New York Springfield, Mass. Minneapolis 
Cleveland Buffalo Rochester, N. Y. 
Detroit Boston Newark 

Chicago Philadelphia Pittsburgh 

St. Louis Providence Albany 


And it is up to us 
to HELP you. Let 
us tell you how 
we can do it. 


% 
\ 





‘ 
v 
Q 
0 

0 
0 
Q 
Q 
Q 
Q 
of 6 


Roormoonanmamaan oncm 


Richardson & Boynton Co., 
260 Fifth Ave., New York City 


Please send details of your 
new 1926 merchandising and 
advertising plan. 

DEMERS cc cdccescdeccocvcceececes 


Address ...sseeees ececcsecceos 


Sooococoocnm 


City TTUTTTLTITT 
: AA&HRI 
ee me ee ee me a | FE) 





When writing mention AMERICAN ARTISAN—Thank you! 
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Cy Butterfield is through with misfit elbows 
~says he’ll use Lupton’s steady now 


AINFUL experience with “bargain” 

elbows has taught many contractors 
that low price does not make up for low 
quality. The time wasted in trying to 
erect and solder “misfit” elbows costs 
more than the materials used. 


True economy is investing in quality 
elbows, and sheet metal men who 
realize this fact form the great and 


enthusiastic army of Lupton users. 


Lupton elbows are perfectly shaped, full 
weight, and are formed of best standard 
metals. Their graduated taper, permit- 
ting asure and easy joint without solder, 
is but one reason for their popularity. 
You will find that the uniformity and 
correct design of Lupton elbows yield 
an extra profit on every job. 


Specify Lupton Elbows to Your Jobber 
DAVID LUPTON'’S SONS COMPANY 


Allegheny Avenue and Tulip Street, Philadelphia 


LUPION 


ELBOWS THAT: FIT 
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Aurora Church Build- 
ing Receives New 


Copper Roof for 


Fiftieth 


Anni- 


versary 


By GEORGE J. DUERR 


ADDER, but wiser, is an expres- 

sion often heard. It has, how- 
ever, significant value only when the 
experience undergone has taught 
that a little greater first cost may 
mean a real, substantial economy as 
well as continued satisfaction, in the 
end. 

The St. Nicholas church edifice, 
Aurora, Illinois, recently celebrated 
its 50th anniversary. As a mark of 
respect for its age, the congregation 
determined to give the building a 
new roof, new ridge roll, new flash- 
ings, new gutters and down spouts— 
all sheet metal, copper. 

It would perhaps require too great 
a stretch of the imagination or too 
great a faith in human nature to 
believe that the present congrega- 
tion—or at least the committee of 
said congregation in charge of the 
building’s renewals—had, unaided, 
thought the matter all out and de- 
termined to use the rust-resisting 
metals to aid them in their purposes. 
The natural inclination in such cases 
is generally to get the job done as 
cheaply as possibl 

Therefore it is strongly suspected 
that George J. Bushman, sheet metal 
contractor at 57 South La Salle 
Street, Aurora, who did the work, 
had a great deal to say in the matter. 
What Mr. Bushman did, of course, 
was not to tell these men that sheet 
metal, as such, was the best mate- 
tial for the job, but rather to inter- 
pret the experiences the building has 





had with other materials during 
its 50-year period of existence. 
By such procedure, Mr. Bush- 
man won his point, which he 
could have done in no other way. 
The committee, disgusted with 
the frequency with which the re- 
newals had to be made, were in 
excellent mood to listen to the 
line of reasoning Mr. Bushman 



















ing in their minds that 
at a later date the treas- 
ury of the church will be 
in a better position to 
meet the demands. Of 
course it never is where 
that feeling exists, and 
whether the job is done 
in sheet metal or not de- 
pends entirely upon the 
salesmanship employed 
by the sheet metal con- 
tractor in competition 
with other contractors. 
Needless to say that a 
strict adherence to the 
appeal of longevity of 
service and lasting satis- 
faction will win out in 
the end, as it did in this 
case. 

In this job Mr. Bush- 
man put on some three 


St. Nicholas Church Building, Aurora, Illinois, Re-roofed with Copper for 
Fiftieth Anniversary 


must have presented for them to 
follow, as the results show. 

It is not an easy task to get money 
out of a congregation for repairs to 
its place of worship. It is perhaps 
even more difficult to get these men 
to see the necessity or advisability 
of using an everlasting metal in 
preference to other cheaper prod- 
ucts. There is ever-present the feel- 


tons or more of c~pper, and the 
work required a period of six weeks 
to complete 

Mr. Bushman is a _ well-known 
sheet metal contractor in Aurora, 
erecting cornices, skylights, roofing 
and all other sheet metal work. He 
also does a brisk business in warm 
air heating installations in a terri- 
tory where direct installer competi- 
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Robert N. Fugarde Be- 

comes Advertising Man- 

ager William Connors Paint 
Robert N. Fugarde, formerly 

with Loft, Inc., New York city, has 


tion is particularly keen. He is up 
on his toes at all times and handles 
modern novelty furnaces, manufac- 
tured by the Abram Cox Stove Com- 
pany, Philadelphia. 


January 2, 1926 


been made advertising manager of 
the William Connors Paint Manu- 
facturing Company, Troy, New 
York. Presumably he will assume 
his duties at once. 


Jones Gives Another Method of Developing 
a Sheet Metal Diagonal Tee 


Subscriber Does Not Agree With Mr. Kothe’s 
Method and Submits One of His Own 


iy OUR issue of November 14, 
1925, page 18, there appeared an 
article on the development of a diag- 


hood. 


onal sheet metal tee placed upon a 


Mr. David C. Jones of 856 North 


Orange Drive, Hollywood, Cali- 
fornia, takes issue with Mr. Kothe 
by saying that he does not agree with 
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David C. Jones’ Layout. 
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him on the way the plan is worked 
out. 

Mr. Jones writes as follows: 

To AMERICAN ARTISAN: 

In your issue of November 14 ap- 
peared a drawing in answer to the 
request of Ernest Alplanalp, Cleve- 
land, Ohio. 

The writer is not at all agreed 
with this drawing, and for this rea- 
son is submitting one which should 
be of some value. 

This drawing is not a hard one if 
it is worked out systematically. The 
first step is to establish a plan and 
the intersecting pipe as shown on 
line M-B. Next draw the end ele- 
vation; note that the pitch of hood 
is 45 degrees. The vertical height of 
center line is measured from the 
base, as the pipe is to run parallel 
to base line. A line drawn as S-O-X 
will be the center through the pipe. 
At S draw the section and divide 
into any number of spaces, 1 to 12 
in this case. From each point ex- 
tend lines indefinitely to the right. 

The next step is to draw a diag- 
onal elevation. Draw line F-E par- 
allel to M-B of plan. At E draw 
E-N. From end elevation take the 
height G-L and place it on E-N. 
Establish P by projecting line from 
P’ of plan. A line drawn from N 
to P is a section through the hood. 
Project H from plan into diagonal 
elevation as R. Drop O in plan to 
O’ and take the height D-O of end 
elevation and place it as O’-O of 
diagonal elevation. Draw line C-O 
and section at C. Divide as before. 
Carry lines through mitre line, also 
parallel to line O-R indefinitely. 

The next step is to complete the 
end elevation from mitre lines of di- 
agonal elevation. Project lines to 
lines of like number in plan, and a 
line traced through these points will 
give a plan view of the mitre. From 
this outline project lines into end 
elevation to lines of like number, 
trace a line through and the result 
willbe as shown. From 1, 2, 3, 4, 
etc., draw lines parallel to O-X until 
they strike the slant line of hood. 
We must next complete our plan by 
extending all of these lines to lines 
or like number as shown in outline 
H. Also at right angle to F-E carry 
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all points in H to lines of like num- 
ber on diagonal elevation. A line 
traced through will give the out- 
line R. 

This completes our working draw- 
ing. The next step is to lay out the 
pattern. Note pattern for mitre cuts 
is taken directly from diagonal ele- 
vation. Pattern for opening is 
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clearly shown, taking the stretchout 
from the slant line of hood, placing 
points in pattern 12-6 and carry lines 
from plan H. 

This drawing is not intended to 
discredit anyone, but to give my 
method of laying out work of this 
kind. 

Davin C. Jones. 


Statistical Position of World Zinc 
Conditions Little Changed 
Since Last Month 


Stocks of Zinc in Poland and Germany 
Increasing Due to Transportation Difficulties 


BSENCE on the Continent has 

prevented the compilation of 
my monthly survey in the first days 
of December and at time of dicta- 
tion the middle of the month is close 
at hand. I, therefore, do not pro- 
pose to report at length today in 
view of the imminence of the sur- 
vey I shall be preparing on Janu- 
ary Ist. 

I have returned to London to find 
the zinc market in a _ curiously 
anomalous position, inasmuch as the 
statistical position is very little 
changed, and yet the quotation is 
over £3 below the St. Louis parity. 

The London Metal Exchange has 
been upset by a succession of more 
or less extraneous conditions: first- 
ly, the approach of the end of the 
year has quieted down buying in all 
metals ; secondly, the zinc market is 
especially depressed by rumors of 
further large accumulations in Ger- 
many and Poland ; and thirdly, some 
Silesian metal shipped from Stettin 


to London has been declared against — 


speculative contracts and, with these 
buyers not caring to take it up, the 
metal lias promptly been resold at 
a price sacrifice. London, ‘in any 
case, is a bad port for zinc arrivals, 
as the metal has to be transhipped 
to the consuming centers in Britain. 


It is true that the deplorable state 
of trade and industry in Germany 
has resulted in stocks of zinc in Po- 
land and Germany increasing to 15,- 
000 tons, but the bulk of this is tied 
up through inability to transport it 


owing to the canals being frozen. 
It can, of course, be moved by rail 
at a price, but the cost is exorbitant. 

As matters stand, unless a fair 
tonnage can be landed in England 
from the Continent in January, 
British consumers may experience 
some difficulty in filling their needs 
up to the end of that month. They 
have covered their requirements 
through dealers, who in turn have 
bought on the market, but these pa- 
per contracts are unlikely to result 
in the declaration of much actual 
metal. If the St. Louis market 
were to suffer a serious decline, the 
position could be quickly remedied 
by importing the necessary quantity 
of American metal, but at the time 
of writing it does not look as if 
there is much hope of the position 
being straightened out in this way. 

I estimate world stocks of zinc 
on December Ist at 29,200 metric 
tons, made up as follows: 


Metric tons 


OT ea 6,300 
Germany and Poland...... 15,000 
CRS Bia wis gu beeen od 1,000 
Grent Mirttaie oo. oa. cence 1,000 
RN Ruse decstess ce che 1,900 
CE che watse sé he ee 5 800 
Scandinavia at PR Ee 200 
Australia (including unsold 
shipments afloat)........ 2,000 
id «2s ah etncenad 500 
ER i. a ata nt oe nak 500 
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Pattern Shows Layout for the Making of 
a Spiral Conveyor Such as Is Used 
in Shipping Rooms 


Sheet Metal Man Often Called Upon to Con- 
struct Such Devices in Stores and Factories 
Written Especially for American Artisan by O. W. KOTHE, Principal, St. Louis Technical Institute, St. Louis, Missouri. 


ESPONDING to the inquiry 

of A. Burt Hart, 824 West 
36th Street, Chicago, for a spiral 
conveyor, made according to sketch 
submitted, the accompanying draw- 
ing shows the proper solution. In 
actual shop work the elevational 
spiral is not required, since all that 


Draw lines to the apex, which also 
subdivides the smaller circle. Next 
measure the altitudinal line for the 
43-inch drop that the spiral is to 
make in the three-fourths turn, and 
divide this in the same number of 
equal spaces shown in plan. Ob- 
serve, if only a quarter plan is used, 












































4 PATTERN FOR BOTTOM 
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Pattern for Spiral Conveyor. 


is needed is the rise, or 43 inches di- 
vided into as many equal parts as 
the plan view contains. 

First draw the plan view—to full 
size or half or quarter size scale. In 
this case a quarter plan is sufficient, 
since that gives us a correct ratio 
of the full conveyor. Divide the 
plan in any number of parts, as 
from 2 to 14 or 38 in this case. 


use only a quarter altitude; but in 
this case, we use the fuli plan and 
full altitude. In this case the alti- 
tude would be divided in three 
parts, if a third of the three-quarter 
plan were used as we da. 

These altitudinal spaces then give 
the correct rise between each space 
of plan. This is shown at “A,” 
where we have the true lengths for 


the three lines used. Thus, h-t is 
the altitude of one space, and 2-4, 
2-3 and 1-3 of plan are transferred 
to the base line as t-3, t-2, t-3’, while 
the plan line 1-2 retains its width 
all the way around the conveyor. 
Then, h-3, h-2, h-3’ are true lengths. 
The line h-3 is for the small girth 
around the post, while h-2 is for the 
heel girth, and h-3’ is the dotted 
cross line 2-3 in plan. 

To set out the pattern for the 
bottom of conveyor, draw any line, 
as 1-2, equal to 1-2 of plan; then 
with dividers pick the true girth, 
h-3, and h-2 from “A,” and with 
1 and 2 in pattern as center, strike 
arcs as at 3 and 4. Then pick true 
length, h-3’ from “A” and using 
point 2 in pattern as center, cross 
arcs as at 3. Then pick plan line 1-2 
and using the new point 3 as center, 
cross arcs in point 4. Repeat this 
operation by striking arcs 5 and 6 
equal to the girths, h-3 and h-2, and 
then cross with true length h-3’ and 
1-2 of plan, establishing the new 
points 5-6 in pattern. In this way 
develop as much of the pattern as 
you can handle, or a third in this 
case. In order to take the twist out 
and make the bottom lie level, part 
of it must be stretched, and another 
part shrunk or drawn, so it is not 
well to make these patterns too 
large. It is always easier to handle 
and work the twist out in the rivet 
lines than to try to force the solid 
sheet. Of course, if the workman 
has had experience and can handle 
larger pieces, that is to his benefit. 

Now the sides of the conveyor 
are merely straight strips, with miter 
lines cut at the top and bottom. 
This is shown at “B,” where 1-2 
is the rise of one space of the 43 
inches. The space 2-4 is transferred 
from plan, so that the line 1-4 will 
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be a true length of girth, or is the 
same as h-2 of “A.” Then square 
out lines, as l-a and 4-b, equal to 
the width of the sidestrips. Then 
the vertical line 1-c-a will be the top 
miter line, and by extending the 
line, c-b to d, then 4-b-d is the 
proper miter line if the side is to 
finish on the floor. But if it is to 
have a vertical cut, the miter l-a-c 
is used. 

The proper girth for these strips 
would be to take 18 spaces times the 


line 1-4 of “B,” or h-2, which gives 
the distance 2-38, and beyond this 
add the miter cuts as shown. A sim- 
ilar diagram as at “B” is made for 
the throat strip. This is shown as 
“C,” where 1-2 is the rise and 2-3 
is the plan girth 1-3, so that 1-3 be- 
comes the true length, and by adding 
the width of strip, and drawing 
miter line, we can then lay off the 
pattern as shown. Laps for riveting 
the edges must be allowed extra on 
this pattern. 


Viewing the 1926 Economic Pros- 
pects Through the Spectacles 
of Secretary Hoover 


Wholesale Prices Average 6 per Cent Higher 
than 1924 — Savings Largest In History 


N RESPONSE to many requests, 

Secretary Hoover has made the 

following statement on the economic 
prospects for 1926: 

“Any business forecast must be 
simply an appraisal of the forces in 
motion at home and abroad, for and 
against progress. All signs indicate 
that if we will temper our optimism 
with a sprinkling of caution we shall 
continue our high level of prosperity 
over 1926. 

“The United States has produced 
and consumed more goods in 1925 
in proportion to population than ever 
before in its history. Our standard 
of living has, therefore, been the 
highest in our history. This im- 
provement, however, has been 
greater in the cities than in agricul- 
tural communities. 

“The dominant favorable factor 
in our outlook is our increased pro- 
duction, due to fundamental and 
continuing forces, such as the cumu- 
lation of education, the advancement 
of science, skill, and elimination of 
waste. Other favorable indications 
on the immediate horizon are that 
the stocks of commodities are mod- 
erate ; there is employment for prac- 
tically everyone; real wages are at 
a high level; savings are the largest 
in history and capital is abundant. 
While wholesale prices for the year 
as a whole have averaged about 6 


per cent higher than for the previous 
year, it is largely due to needed ad- 
vance in prices of agricultural 
products. 

“There are some phases of the sit- 
uation which require caution. Con- 
tinuation of real estate and stock 
speculation and its possible exten- 
sion into commodities with inevitable 
inflation; the over-extension of in- 
stallment buying; the extortion by 
foreign government-fostered mo- 
nopolies dominating our raw ma- 
terial imports; the continued eco- 
nomic instability of certain foreign 
countries ; the lag in recovery of cer- 
tain major agricultural products; 
the instability of the coal industry ; 
the uncertainties of some important 
labor relationships—all these are 
matters of concern. But, as_ said 
above, with caution we should con- 
tinue a prosperous year over 1926. 

“Agriculture, while it is better 
than it was two years ago, still 
leaves the farmers with much accu- 
mulated debt, and generally has not 
gained a stability that makes for 
contentment, because its basic eco- 
nomic problem of market is un- 
solved. Also it suffers from con- 
tinued distortion in price relation- 
ship of the middle west to the 
competing foreign countries, be- 
cause our transportation costs to 
seaboard have had to be increased 
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more than those of its foreign com- 
petitors. The projected enlarged 
program of improvement in water- 
ways is of great importance in this 
matter. 

“The construction industries have 
played a very large part in the high 
business activity of the past three 
years. The volume of construction 
has been unprecedented during the 
past year, with consequent great 
activity in the construction material 
industries, iron, steel, lumber, ce- 
ment, etc. Contrary to normal ex- 
pectations, this increased demand 
has not increased prices, for there 
has been a slight reduction in build- 
ing costs, due in a large measure to 
the gradual lengthening of the 
building season. The increasing fed- 
eral, state and municipal public 
works programs for next year, to- 
gether with the promise of large 
electrical and railway extension and 
improvement, indicate a continuing 
demand for heavy construction. 
While it might be thought that the 
war deficiency in housing has been 
overcome, yet the high real wage in 
industry creates a demand for better 
housing and this condition, combined 
with the migration to suburbs due to 
the motor, promises to continue as 
long as employment remains general. 
We could hardly expect so excep- 
tional a construction activity to re- 
peat itself, but there will be a large 
volume in any event. 

“In transportation, our railways 
are giving the best service in our 
history and are recovering in aver- 
age earnings to near the Interstate 
Commerce Commission standard of 
earnings of 534 per cent. There is 
some improvement from the acute 
depression in the shipping world, 


‘ and progress has been made in plans 


for internal waterway improvement. 
The electrification of the country 
has made further great strides dur- 
ing the year toward central genera- 
tion and inter-connection. There has 
been some pyramiding of power 
holding companies, much criticized 
within the electrical industry itself, 
but the solid progress of the indus- 
try is marked by the extension of 
use of electricity with all its econ- 
omies in production of goods and 
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saving of labor. Furthermore, tak- 
ing the country as a whole, there has 
been a reduction in rates for power 
and light, indicating that the public 
is securing benefits from the econ- 
omies introduced in production of 
electricity. 

“In finance, the year has been 
characterized by increased savings, 
comparatively easy money condi- 
tions, the issuance of a large volume 
of both domestic and foreign secur- 
ities, and by an extraordinary rise 
in the prices of stocks, accompanied 
by marked speculation on the New 
York Stock Exchange. This fever 
of speculation is also widespread in 
real estate and unless our financial 
policies are guided with courage and 


wisdom, this speculation may yet re- 
flect into the commodity markets, 
thereby reversing the cautious buy- 
ing policies of recent years. Psy- 
chology plays a large part in busi- 
ness movements and over-optimism 
can only land us on the shores of 
over-depression. Not since 1920 
have we required a better informed 
or more capable administration of 
credit facilities than now if we are 
to continue an uninterrupted high 
plane of prosperity. In any event, 
there should be no abatement of cau- 
tion in the placing of forward or- 
ders, particularly in view of the 
great increase in sales of a great 
variety of merchandise on the in- 
stallment basis.” 


How You Can Increase the Number of 
Sheet Steel Sales You Make 


Building the Sheet Steel Buying Habit Will Increase 
Sales for Every Fabricator of Sheet Steel Products 


HERE are two ways in which 

sales may be increased—first, 
increase the number of people who 
use an article, and second, increase 
the volume of consumption of the 
average individual user. 

A study of the sheet steel prod- 
ucts markets shows that in most 
cases there are a number of people 
who are using a very considerable 
amount individually, but that the 
very large number of prospects do 
not use the goods at all and so they 
tend to keep the total sales very 
far below figures that represent the 
total needs of the community. 


Further investigation of these 
conditions show that in many cases 
the reason the non-users do not buy 
_ Sheet steel is largely a matter of 

habit. Sheet steel is a new ma- 
terial, whose use has been in- 
creased in the past decade practic- 
ally five-fold. This rapid rise to 
favor has left great numbers of 
people totally ignorant of thous- 
ands of uses that can be made of 
sheet steel. They have never con- 


sidered its durability, beauty, long 
service and fire-resistance. 

This peculiar phase of the sheet 
steel product market was given par- 


ticular emphasis in the recent in- 
vestigation by the Sheet Steel 
Trade Extension Committee of the 
Sheet Steel Garage market. In 
many localities using thousands of 
garages, only one or two sheets of 
steel could be found. Invariably 
where these were of recent con- 
struction, they were giving satis- 
faction and the users regarded 
them as excellent garages. But the 
big bulk of the population did not 
know there was such a thing as 
a sheet steel garage—ther¢ was no 
possibility that a need for a garage 
would cause them to think, in any 
way, of sheet steel. 

The inertia of the public in 
adopting new materials and new 
products is shown even more clear- 
ly in the case of the sheet steel 
bedroom furniture. For years the 
public has been buying sheet steel 
beds; today they are in popular 
favor. For the past two years 
sheet steel bedroom suites have 
been on the market, yet today the 
great bulk of the public, when you 
speak of sheet steel bedroom fur- 
niture, think only of beds. Only 
an occasional person knows of 
sheet steel chiffoniers, dressing ta- 
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bles, and the other articles that are 
available. One of the big purposes 
of the Sheet Steel Trade Extension 
Committee advertising is to show 
the public the tremendous diversity 
of purpose which is served by sheet 
steel. It is educating the public 
that no matter what its need may 
be, sheet steel can usually play an 
important part, giving it increased 
service, greater comfort and better 
economy. 

Manufactures, to get the most 
from this termendous work should 
see that their prospects appreciate 
fully their use of sheet steel. Every 
manufacturer that does this work 
thoroughly will give added em- 
phasis to the sheet steel idea; will 
help in building a bigger market 
for every sheet steel fabricator, for 
the entire sheet steel industry. 
There is probably no place in the 
world today where co-operation is 
so much needed, where it offers 
such tremendous returns. Fabri- 
cators should keep in close touch 
with the Committee so that all 
efforts may yield the greatest pos- 


sible results. 


Reprinted from Making Markets, 
one of the publications of the Sheet 
Steel Trade Extension Committee. 





James Gill Made 
General Sales Manager 
Foster Bolt & Nut Company 

Effective on and after January 1, 
1926,-Mr. James Gill will be the 
General Sales Manager of the Fos- 
ter Bolt & Nut Manufacturing Com- 
pany, Cleveland, Ohio, makers of 
semi-finished nuts, bolts and cap 
screws. 

Mr. Gill was formerly Assistant 
General Sales Manager. 

Other officers of this progressive 
firm are: President, A. M. Foster; 
Vice President and General Mana- 
ger, J. F. Donahue; Secretary and 
Treasurer, A. L. Empey. 


Excelsior Steel Fur- 
nace Company Places 
Large Register Order 

The Excelsior Steel Furnace 
Company has placed with The Hart 
& Cooley Company, New Britain, 
Connecticut, specifications for ten 
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carloads of steel registers, all of 
which will be shipped immediately 
to the company’s Chicago, Kansas 
City, Pittsburgh and Portland, Ore- 
gon, warehouses. This is said to be 
the largest single order for this com- 
modity that has ever been placed. 


St. Louis Sheet Metal 
Men to Install Officers 
January 9, 1926 


F. J. Moran, 10 North Tenth 
Street, St. Louis, Treasurer of the 
Sheet Metal Contractors’ Associa- 
tion of St. Louis, is mailing reser- 
vation cards for the sixteenth an- 
nual banquet and installation of 
officers of the Sheet Metal Contrac- 
tors’ Association and the Sheet 
Metal Consumers’ Protective Asso- 
ciation of St. Louis. 

The event is to be held in the 
Buckingham Hotel, Kingshighway 
and West Pine Boulevards, St. 
Louis, at 6 p. m. Saturday evening, 
January 9, 1926. 

Entertainment and dancing will 
follow the banquet. The banquet 
committee consists of Walter Krue- 
ger, Chairman; W. A. Diestelhorst, 
Secretary; F. J. Moran, Treasurer ; 
Gus Becker, Ed. Cuddy, Carl Kruse, 
Dick Richardson, Joseph Schnieder- 
meyer, A. J. Symonds, A. P. Faess- 
ler. 


Who Makes Wickless Burner? 


To AMERICAN ARTISAN: 

Please inform me who makes a 
wickless burner which requires 
neither the asbestos nor brass wick- 
ing. Yours very truly, 

D. M. Jones. 


E. W. Norman Goes with 
Taunton-New Bedford Company 
EK. W. Norman, formerly with 
Merchant-& Evans, is now connect- 
ed with the Taunton-New Bedford 
Copper Company, Taunton, Massa- 
chusetts. According to an announce- 
ment received from Mr. Newman, 
this week, he will represent the com- 
pany in New York, Pennsylvania, 
Ohio and Indiana territory. It is 
though by Mr. Norman that Buffalo 
will be the most likely city in which 
he will establish headquarters. Mr. 


Norman will not, however, leave 
Indianapolis permanently until after 
the State Sheet Metal Gontractors’ 
convention. This needs no comment, 
as everyone knows the important 
part Mr. Norman has in the banquet 





AMERICAN ARTISAN AND HARDWARE RECORD 23 


arrangements there. 

Mr. Norman also stated that he 
was arranging something exceeding- 
ly attractive for the banquet, and 
that means that everyone should be 
on hand on that important occasion. 

















“Okonite” Cleaning Solution 


From William Mooring, Sheldon, 


Iowa. 

Please inform me who makes 
“Okite,” a cleaning solution used for 
automobile radiators. 

Ans.—Odakley Chemical Company, 
410 North Michigan Avenue, Chi- 
cago. 

Monel Metal Sheets 


From Echenburg Sheet Metal Works 
827 Fifth Street, Milwaukee, Wis- 


consin. 

Where can we buy monel metal 
sheets ? 

Ans.—Steel Sales Corporation, 
120 South Jefferson Street, Chicago. 

Imported Tinplate for Cheese Vats 


From Joe J. Voegeli, Monticello, Wis- 
consin. 


Will you kindly tell me where I 
can buy 6X imported tinplate, for 
use in making cheese vats? 

Ans.—Merchant and Evans Com- 
pany, 347 North Sheldon Street, 
Chicago. 

Nickel Silver Sheets 
From Eschenburg Sheet Metai Works, 

827 Fifth Street, Milwaukee, Wis- 

consin. 

Please tell us where we can buy 
nickel silver sheets. 

Ans.—American Brass Company, 
Kenosha, Wisconsin, and Merchant 
and Evans Company, 347 North 
Sheldon Street, Chicago. 

Enameled Steel Sheets 


From Eschenburg Sheet Metal Works, 
827 Fifth Street, Milwaukee, Wis- 
consin. 


We should like to know who 
makes enameled steel sheets. 

Ans.—Enameled Steel Products 
Company, 4223 Belleplaine, and 
Benjamin Electric Manufacturing 
Company, 120 South 
Street ; both of Chicago. 


Sangamon 


“Rixson” Range 
From P. A. Kennedy, 123 West Jack- 
son Street, Macomb, Illinois. 


Please advise me who makes the 
“Rixson” hinge. 

Ans.—Oscar C. Rixson Company, 
4450 Carroll Avenue, Chicago. 


Repairs for “Reliable” Vacuum 
Cleaner 


From C. G. Ringquist, Shell Rock, 
lowa. 

Can you tell me who makes the 
“Reliable” vacuum cleaner, as I 
want to buy repairs for it. 

Ans. — Clements Manufacturing 
Company, 609 Fullerton 


Chicago. 


Avenue, 


“Ascaloy” Metal 


From Eschenburg Sheet Metal Works, 
827 Fifth Street. Milwaukee, Wis- 


consin. 

Can you tell us who makes “As- 
caloy” metal ? 

Ans,—Allegheny Steel Company, 
122 South Michigan Avenue, Chi- 
cago. 

“McGinness” Damper Regulator 


From J. L. Perkins, 140 North Dear- 
born street, Chicago. 


Can you tell me who makes the 
“McGinness” damper regulator ? 

Ans.—McGinness Company, 320 
Liberty, Pittsburgh, Pennsylvania. 
“Wilcolator” Oven Heat Regulator 


From R. J. Fulton, 4939 Troost ave- 
nue, Kansas City, Missouri. 


Can you tell me who makes the 
“Wilcolator” oven heat regulator ? 

Ans.—H. A. Wilson Company, 
Newark, New Jersey. 

Second Hand Cornice Brake. 


From Security Stove and Mfg. Company, 
Kansas City, Missouri. 


Will you kindly inform us what 
firms can furnish a second hand 
cornice brake? 

Ans. — Maplewood Machinery 
Company, 2547 Fullerton Avenue, 
and B. L. Saltzman, 524 West Van 
Buren Street; both of Chicago. 
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Speaking of Christmas presents 
and New Year’s greeting and head- 
aches and things, I'll be willing to 
wager all the Christmas presents I 
received, including a _ beautiful 
“Readipoint” pencil from the Meyer 
Furnace Company, a card from 
Joseph C. Gardner and a card from 
John H. Hussie, that no man was 
made more happy on the eve of 
Christmas than was Bill Laffin. For 
on December 23rd Mrs. Laffin pre- 
sented him with a 6-pound 10- 
ounce son, William George, named 
for the two grandfathers and the 
father. Mrs. Laffin said that Wil- 
liam George looks exactly like his 
father, with the single exception 
that he has hair. 

In extending congratulations of 
AMERICAN ARTISAN to the proud 
and happy parents, my only wish is 
that the younger Laffin will have 
half as much optimism as his dad 
has. Bill Laffin, you know, is 
President of the Illinois Salesmen’s 
Auxiliary. 


* * * 


L. W. Mills of the Security Stove 
and Manufacturing Company is a 
mechanical genius. When not busy 
teaching the principles of warm air 
heating to his employes and attend- 
ing to his many other duties, he de- 
votes his time to contriving little 
novelties. 

The crime wave which has swept 
the country set him to thinking now 
embarrassing it would be should the 
company’s safe be rifled some night. 
So he perfected the little device 
which has brought the company’s 
theft insurance premiums down to 
almost nothing. Now for the ex- 
planation. 

Carefully the burglar effected an 
entrance into the building. He 


found the way to the strong room. 
When the light form his lantern fell 
on the door he saw the sign deftly 
placed by Mr. Millis: 


“Save your dynamite. 


This safe 


By Sidney Arno/so 


“The essence of humor is sensibility; warm, tender fellow-fecling Pl | 
with all forms of existence.”—Carlyle. 3 
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is not locked. Turn the knob and 
open.” ’ 

For a moment he ruminated. 

“Anyway, there’s no harm in try- 
ing it, if it’s really unlocked.” 

He grasped the knob and turned. 

Instantly the office was flooded 
with light, an alarm bell rang loudly, 
an electric shock rendered him help- 
less, while a door in the wall opened 
and a bulldog rushed out and seized 
him. 

“I know what’s wrong with me,” 
he sighed an hour later, when the 
cell door closed upon him. “I’ve too 
much faith in human nature. I'm 
too trusting.” 

* * of 


Some people are of the opinion 
that the sheet metal contractor is 
not alive to his opportunities, but 
I want to dislodge this superstition 
by a little story. On Friday, 
February 6, last, according to a 
certain religious sect in Los Ange- 
les, California, the world was to 
have come to an end. Frank Har- 
rison, who operates the Star Sheet 
Metal Works, Kenilworth, Illinois, 
saw the news and also the golden 
opportunity it offered. The day af- 
ter the prognostigation regarding 
the arrival of the millenium ap- 
peared Mr. Harrison sent out the 
following notice to a list of his cus- 
tomers who were much too far be- 
hind in their payments: 

“Please pay the enclosed invoice 
by return mail. The world is com- 
ing to an end Friday night and in 
the general turmoil! which will en- 
sue I don’t want to chase all over 
Hell for you.” 


zs * «* 


F. S. Hinch, the Torrid Zone 
salesman, called upon Edwin N. 
Stahler, junior partner of the G. & 
S. Stove and Furnace Company ; at 
the same time a poor woman en- 
tered soliciting alms. Mr. Stahler, 
wishing to play a joke on the sales- 
man, told the woman to “ask the 
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boss,” at the same time pointing to 
Mr. Hinch. 

Mr. Hinch, turning to Mr. Stah- 
ler, who is smaller than he, said: 
“Boy, give this poor woman a dollar 
out of the till.” 

Mr. Stahler paid. 


ok *x* 


Two hard citizens were standing 
in a secluded spot talking confiden- 
tially. One of them suddenly 
sneaked away while the other stood 
on guard. Soon the first one was 
seen to emerge from a window and 
join his pal. 

“Did youse get anyt’ing?” whis- 
pered the one in waiting. 

“Naw, de guy what lives in dere 
is a lawyer,” growled the other. 

“Dat’s hard luck,” said his pal. 
“Did youse lose anyt’ing ?” 


* * * 


Travers Daniel, Jr., 1448 Lake 
Drive, Grand Rapids, Mich., sent 
me this little poem with the com- 
ment that it would be great if we 
could get the average sheet metal 
contractor to follow this line of 
thought when he starts to figure a 
cut price furnace job with a poor 
installation, giving poor service to 
his customer, and also losing 
money on the job. 


THOUGHT 


You say “I think” ten times a day 
Or fifteen times, or twenty 
And even more. Well, anyway 
You sure repeat it plenty. 
But pause and ponder half a wink 
And start your brain-cells clinking; 
“I think” you say, but do you Think 
Or only Think you're thinking? 


How often is the thing you've thought 
Out of Yourself created 

And not a dictum you've been taught 
And simply imitated? 

Into a reverie you sink 
And like an owl you're blinking, 

But do you actually Think, 
Or only Think you're thinking? 


“I think,” you say—and ladle out 
Some fusty old opinion 
That probably was known about 
In Pharaoh’s dominion. 
Do new ideas ever slink 
Into your cranium’s chinking? 
I wonder—do you really think 
Or only think you're thinking? 
Traditions, customs, fill your head 
And some of them have virtue, 
But most of them have long been dead 
They fester there and hurt you. 
Son, chuck that clutter in the drink 
Wake oo sit there blinking! 
Wake up! And then perhaps you'll 


Think 
And not just Think you're thinking! 
—Berton Braley. 
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President Langenberg Gives 
Furnace Installers Warning 


N OUR issue of December 26, 1925, page 88, there 

appeared an article by E. B. Langenberg, President 
of the National Warm Air Heating and Ventilating 
Association. In this article President Langenberg has 
reiterated what AMERICAN ARTISAN has long pointed 
out; namely, that the sooner the warm air furnace in- 
staller takes off his overhauls and goes to work in a 
dignified manner, the sooner he is going to put his busi- 
ness upon a dignified plane—where it belongs. 

The warm air furnace installer has not been taking 
full advantage of the opportunity which the industry, 
on its present status, offers. 

The idea back of the warm air furnace is fundamen- 
tally sound—cold air because of its weight seeks the 
lower levels, while warm air, because of its lighter weight, 
seeks the higher levels. In the process of warming and 
cooling circulation is established. The inland and off- 
land breezes in nature prove this for us. In the warm 
air heating system the furnace or heat unit takes the 
place of the sun in nature. No one would ever doubt 
or question the magnitude to be attained by the wind 
when unconfined. Therefore, if in the warm air heating 
unit adequate provision is made for the easy passage of 
cold air downward and warm air upward in sufficient 
quantity to take care of the various room heat losses by 
leakage and to maintain a specified temperature, nothing 
more need be done to have the system a success. 

But, you say, who knows these losses? These losses 
are determined fairly accurately by the Standard Fur- 
nace Code. If this Code is intelligently used, there can 
be little doubt that the job will be a success. It cannot 
do otherwise. 

Thus, after the manufacturers have done everything 
in their power to reveal the true capacities of their sev- 
eral heating units, the least the furnace installer can do 
is to install the system in accordance with the best 
known precepts. This done, that end of the business has 
been attended to by the furnace installer and his respon- 
sibility is discharged. 

On the other hand, there is still the job of popularizing 
the warm air type of heating system. But the job of 
learning how to properly install the system is far more 
important than that of popularizing the system. An 
adverse public opinion is far harder to fight and to over- 
come than any other form of difficulty. Why try to 
overcome it? Why not let it overcome itself by proving 
to the public that the system when properly installed is 
the only adequate method of heating the home? Then 
make sure that the installation is a proper one and 
guarantee it as such. 

Under these circumstances the manufacturer can have 
little or no cause for complaint with the furnace installer 
method of distribution. But his existence depends upon 


the existence of the industry and the existence of the 
industry depends in turn upon its ability to serve. It 
cannot serve the public if the individual units which 
make up the whole are not so made as to render service. 
To see that these units do render proper service is the 
installer’s job and he must discharge it in a creditable 
manner if he expects to receive the continued coopera- 
tion of the manufacturer. 

Forces are being gradually put in motion which will 
soon make it impossible for the installer to remain in 
business unless he does agree to follow pretty closely 
the Standard Furnace Code. The time is now here 
when every installer should read the handwriting on the 
wall and adjust himself to the new era about to be 
ushered in. Those who fail to heed the warning will 
have only themselves to blame when they wake up some 
fine morning and find themselves out of luck. 





Let’s Apply Salesmanship in 
1926! 


VERCOMING fifty years of tradition is not an 

easy task, but that is precisely what George J. 
2ushman did when he sold the copper roof, flashings, 
gutters and downspouts on the St. Nicholas church build- 
ing at Aurora, Illinois. The illustration and story ap- 
pear on page 17 of this issue. 

Here is a concrete case of salesmanship, nothing more 
nor less. In the transaction the salesman took full cog- 
nizance of all the psychological forces entering the deal 
and so interpreted them as to turn them to his own 
advantage. 

The traditional inertia of such groups as was here 
presented, perhaps the greatest force working against 
Mr. Bushman, was fully recognized and _ preparation 
made for combatting it. There is no record of the num- 
ber of times during the 50-year period this church has 
been reroofed, or with what, but the fact is significant 
that after all that time the job should finally be done with 
sheet metal. 

This fact is significant of a trend for the better in 
the sheet metal industry because it shows us that 
people are now’ becoming approachable. They are 
willing to build for permanency as well as for beauty, 
when the matter is properly brought to their atten- 
tion. The additional first cost, where there is such, 
is becoming less and less a factor of prime impor- 
tance. Architects, too, are beginning to look more 
favorably upon the industry and its products. They 
will do so more and more as time goes on. These 
things, coupled with the artificial stimulation pro- 
duced by advertising, will make the industry go far 
on its road of progress. 

Let us all take heart and with the coming of the new 
year resolve to get out and really apply salesmanship 
in our work. 
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Licensed Moncrief Furnace Dealers Hold 


Banquet at Close of Successful Season 


Statler Hotel, Cleveland, Scene of Annual Affair De- 
cember 14—President T. E. Henry Addresses Banqueters 


‘4 O prophet is accepted in his 

N own country’—all except 
the Henry Furnace and Foundry 
Company of Cleveland, Ohio, man- 
ufacturers of Moncrief furnaces. 
Few manufacturers enjoy to such 
a great extent the good will and 
business patronage of the people of 
their home cities as does this com- 
pany. 

This fact was made evident at 
the annual dinner of the licensed 


costume, staggered into the dining 
hall load of Moncrief 
warm air pipe and fittings. His wit 
and raillery pertinent to furnace in- 
stalling was tremendously enjoyed 
by every furnace man present. 

H. S. Sharp, Cleveland 
manager, presided as toastmaster. 


beneath a 


sales 


He congratulated the dealers on 
their splendid business for the year 
and emphasized the part that better 
furnace installations had in building 


every half day for days at a time. 
“When this started 
thirty years ago, we sold only 23 
furnaces the first year. Every year 
since has seen an uninterrupted 


business 


steady growth. 

“The three reasons for our prog- 
ress are reasons that every furnace 
dealer can apply to his own bus- 
iness: first, a good furnace, which 
means a good installation by the 
dealer ; secondly, a fair price—not 








Group of 130 Licensed Moncrief 


Moncrief dealers of Cleveland held 
in the Hotel Statler on Monday 
evening, December 14th. More 
than 130 dealers of Cleveland and 
immediate suburbs sat down to a 
wonderful feast of good food, good 
fellowship, and inspiring music. 
The event marked the close of the 
most successful season in the his- 
tory of the company. 

Great amusement was created by 
Phil Barker, who, attired in Scotch 
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Dealers Enjoying Banquet Held at Hotel Statler, Cleveland, December 14 


bigger and better business. He 
then introduced T. E. Henry, 
founder and president of the com- 
pany. Mr. Henry said in part: 
“You can realize, perhaps, the 
satisfaction it gives me to stand 
before more than a _ hundred 
licensed Moncrief dealers, when, on 
looking back only a few years, we 
did not sell a hundred Moncrief 
furnaces a year. Now it is not un- 
usual to ship a hundred furnaces 


an exorbitant one, but one that will 
yield a fair profit; thirdly, prompt 
collections, don’t take undue risks 
in selling.” 

Mr. E. S. Moncrief, vice-presi- 
dent of the company, known from 
coast to coast as “Dick,” spoke on 
the necessity of keeping up with the 
times. 

“Times are changing,” he said. 
“People are changing. Our adver- 
tising and the advertising of other 
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progressive furnace companies is 
teaching people of this country to 
expect and demand better heating, 
better furnace heating. 

“Better heating for them means 
better installations by you. The 
things that got by five years ago are 
not going to get by much longer, if 
any. People are learning that a 
good furnace can be installed so as 
to produce sure fire results. There 
is no longer any mystery or hit and 
miss about it—not any more. 

“The dealer who is going to 
stay in business has got to do better 
work than he did three or four 
years ago, or even one year ago. 

“In our advertising we are set- 
ting an increasingly higher stand- 
ard of home heating for the people 
of Cleveland. We are rendering a 
new kind of service to assist the 
licensed Moncrief dealers of Cleve- 
land to install Moncrief furnaces in 
accordance with the highest stand- 
ards, and we feel it is our duty to 
see that every licensed Moncrief 
dealer does his work in conformity 
therewith.” 

M. L. Spackman, secretary, 
spoke briefly on production prob- 
lems, and D. H. Rickard, treasurer, 
urged furnace dealers to be more 
careful of their credits and collec- 
tions. 

“The two biggest reasons why 
furnace dealers go broke in bus- 
iness,” he said, “are lack of capital 
and poor collections. ‘Lack of capi- 
tal is a thing for which a man is not 
so much to blame, but poor collect- 
ing is, because it is entirely within 
his control whether he is going to 
be a good collector or not. 

“Get this, gentlemen—that for 
every dollar you lose, you have got 
to do thirty dollars’ worth of bus- 
iness to make up for the loss,—that 
is if you collect fully the second 
time. That is the rule. 

“To put it another way, suppose 
you lose $100 by failure to collect, 
you have got to do $3,000 worth of 
business—take ten jobs at $300 
each, make fair profit above labor 
and materials and collect in full 
from each in order to make up the 
loss. 

“A lot of you will dispute this, 


but you come up and see me some- 
time and I will be glad to show you 
that profit is not made until you 
have figured on materials, your 
labor, cost of superintendence, and 
a lot of things that some of you 
may not think of. 

“The big thing in getting your 
money is not to start work on a job 
until you are reasonably sure you 
are going to get paid for it when 
you have finished. It isn’t hard to 
find out in advance whether a 
builder or contractor has a reputa- 
tion for paying his bills or not. At 
any rate, you can find out whether 
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a man has the reputation of being a 
deadbeat and if he is letting George 
do the job for him.” 

Incidentally, the Henry Furnace 
and Foundry Company has, for two 
years, been conducting a series of 
educational meetings for 
Moncrief dealers, throughout the 


licensed 


winter season, 
practical problems of selling and 
taken up sys- 


In these meetings, 


installing are 


tematically and discussed. The re- 
sult is apparent in a marked 
betterment of individual installa- 


tions and of the furnace business 


yenerally. 
- £ , 


Lennox Furnace Company New 
Offices and Factory Ready 
for Occupancy 


Holds Sales Convention at Syracuse With 
Many Marshalltown Members in Attendance 


HE Lennox Furnace Company 

is now moving into its new gen- 
eral offices and factory buildings. 
After January Ist its business will 
be conducted from the new location. 
The new foundry will start produc- 
tion in February. The steel depart- 
ment will commence operations early 
in the spring. The warehouse build- 
ing is now well stocked with fur- 
naces for delivery the early part of 
1926. 

The tin pipe and fitting manufac- 
turing department is being installed 
in the warehouse building until such 
time as the company erects another 
building to house this department. 

The Syracuse plant in general is 
modeled after the Marshalltown 
plant, except that in its construction 
throughout and the machinery being 
installed, it will be superior to the 
Marshalltown plant in that more 
modern equipment is being used and 
the buildings are of a much more 
substantial nature. In other words, 
any deficiency which has been found 
in the Marshalltown plant has been 
corrected in the construction and 
equipment of the Syracuse plant. 

Last week the company held its 
general sales conference, attended 
by its twenty salesmen covering the 


entire eastern part of the United 
States east of the Ohio and Missis- 
sippi rivers and from the Canadian 
border to the gulf coast. 

The business for the year just 
closing, it was learned, has been en- 
tirely satisfactory, showing a 50 per 
cent increase over 1924, according 
to C. H. Schechter, Eastern Sales 
Manager. The prospects and out- 
look for 1926 are much better than 
they were a year ago. 

There were in attendance at the 
annual sales meeting the following 
members ‘of the company’s Mar- 
shalltown organization: President 
D. W. Norris, of the Lennox Fur- 
nace Company; H. A. Kinnan, Gen- 
eral Manager; F. S. Hynds, Secre- 
tary and Treasurer; R. T. Wasson, 
Sales Manager. 

H. A. Kinnan, General Manager, 
has been at Syracuse since the mid- 
dle of July in charge of the con- 
struction work on the new buildings. 
His son, Donald H. Kinnan, for- 
merly superintendent of the Mar- 
shalltown plant, has been trans- 
ferred to the Syracuse plant as su- 
perintendent of this factory and in 
charge of production. Other fore- 
men of special departments at the 
Marshalltown plant have also been 
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transferred to the Syracuse plant, so 
that the new plant at Syracuse will 
start into operation with an experi- 
enced corps of managers and de- 
partment heads and the company 
will be in position to render to its 
eastern customers the same codp- 


eration and service it has maintained 
from its Marshalltown plant in 
Iowa. 

All business throughout the east- 
ern states is handled directly from 
Syracuse and any correspondence 


or inquiries within this territory 
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should be directed to this point. The 
credit department of this plant is 
under the supervision of Mr. B. C. 
Taylor, assistant secretary and 
treasurer, and the sales department 
is under the direction of C. H. 
Schechter. 


Economical Handling of Furnace Main- 
stay of Warnke Brothers’ Business 


at Toledo, Ohio 


Have Thoroughly Modern Shop and Equip- 
ment—Overhead Carrier System Installed 


66 IMES are constantly chang- 

ing and sheet metal men must 
keep up with the times.” That is the 
motto of Warnke Brothers, Toledo, 
Ohio, who have a sheet metal shop 
that is better than “right-up-to-the- 
minute.” 

Realizing that costs are ever si- 
lent jokers, but speak most loudly 
when it comes to making up the 
annual balance sheet and the profit 
and loss account, these Toledo sheet 





Store Front, Warnke 


metal men decided some years ago 
that economical handling on a pro- 
duction basis must be their nain- 
stay. Their first consideration, 
therefore, was the planning of a 
building which would not only take 
care of their requirements, but 
would place the shop costs and han- 
dling on a basis consistent with fig- 
ures which would be reasonable 
prices for jobs, but would leave 
enough over for fair profits. 

And here is the answer! A most 


Brothers, Toledo, Ohio. 


carefully planned modern shop. 
Picture a building 40x120-foot, with 
ceilings 24 feet high. Racks along 
one side of this building provide am- 
ple facilities for the storage and 
insure efficient handling of a most 
complete stock of fittings. The op- 
posite side—all glassed in—gives 
them an all-daylight shop, which 
most surely is deemed so essential 
to insure first-class work in every 
respect. A driveway for trucks runs 





right through the center of the build- 
ing, so that trucks can be taken care 
of by loading platforms with the 
assistance of a carefully planned 
overhead carrier system. Modern 
ventilation has not been overlooked, 
for this is considered as highly im- 
portant. 

An office, in keeping with the rest 
of the establishment, is located up- 
stairs in the front of the shop. Here 
is kept a careful compilation of cost 
figures, even to the individual job. 


There is a perpetual inventory, too 
—something almost unheard of in a 
sheet metal shop—but don’t forget 
this is a 1927 layout, ahead of the 
times in this business. The records 
costs, including all overhead, give 
in a second’s glance the cost and 
profit of and on each job. 
Business Growing Rapidly 
from Year to Year. 

Warnke Brothers have always 
done a brisk business, but it is grow- 
ing steadily each year. Previous to 
1924 not much attention was paid 
to the furnace end, but in 1925, han- 
dling the Monitor line of Monitor 
and Caloric furnaces, this branch of 
the business grew so rapidly that a 
special department became _neces- 
sary. The same careful consider- 
ation and planned action was given 
the furnace end, with the result that 
an addition to the present building 
has become a necessity for 1926. 

Warnke Brothers handle Monitor 
and Caloric furnace and give due 
credit for the rapid growth of their 
furnace business to these furnaces. 
They say the design is correct and 
they find splendid talking points in 
the latest improvements, such as the 
one-piece radiator and a smoke con- 
sumer that really consumes all the 
smoke and gases. They are de- 
lighted, too, with the way the fur- 
naces go together and told Mr. Liv- 
ingston, of Monitor, that this fea- 
ture insures their customers a per- 
fect installation, which summed up 
means satisfied users. Warnke 
Brothers use the company’s adver- 
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tising as a hook-up on their own 


truck advertising—they have a large 


fleet of them in constant use. 


The Meyer 
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“There is a Santa Claus,” 


is assured to every sheet metal man- 


Furnace 


Mr. 
Warnke said, “and his appearance 
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ufacturer if the latter’s product is 
“Made right—Sold right—Installed 
right.’” 


Company Holds 


Salesmen’s Convention 


December 16 


Improved Weir Furnace Introduced to 
Salesmen—5 Year Guarantee Featured 


HE accompanying illustration is 

that of a convention group of 
The Meyer Furnace Company fac- 
tory and travelling representatives 
who were in attendance at Peoria, 
Illinois, December 16. 


The convention was one of the 





most successful that the 
has ever held. 

The company used the meeting as 
a means of introducing its newly im- 
proved Weir furnace to the factory 
and travelling representatives. 


The policy of sales promotion and 


company 


dealer helps was also elaborated 
upon at the meeting. A special fea- 
ture of the meeting was introduction 
of the company’s new 5-year guar- 
antee, while matters of mutual inter. 
est generally were brought up and 


discussed. 











First Row: J. Boesch, Charles Spindler, V. H. Parks, George Harms, D. Meyer, F. L. Nesbit, H. L. Jackson, R. C. 
Second Row: R. G. Rein, R. E. Asher, L. M. Baugh, E. F. Giles, A. R. Lyons, 


Walker, H. C. Barragar, F. E. Mehrings. 
E. E. Leighton, S. E. McLaughlin, G. Y. Burrus, A. J. Stauff, W. E. McFarland. ; 
eorge C. Jordan, Charles Uhlig, R. B. Warren, H. W. Bauman, F. W. Hauer, J. F. Flavelle, J. T. Strong. 
orman, G. W. Gumm, Harold Walker, W. J. Bruninga, J. M. Oliphant, George 


Gamble, 
Fourth Row: H. C. Hoffman, R. Van 
Demmin, H. Clatfelter, J. B. Sauer. 








Liberty Foundry Company 
Has Novel Specialty 
in Form of Furnace Bank 

The Liberty Foundry Company, 
St. Louis, makers of the Mellow 
warm air furnace, have produced an 
attractive and highly appropriate 


novelty in the way of a miniature 
furnace bank. 

The article itself is about three 
and one-half high, three 
inches in diameter at the bottom and 
two and three-eighths inches in di- 
ameter at the top. The furnace is 


inches 


Third Row: W. J. Boesch, W. R 


cased and the warm air openings 
are indicated but not actually 
punched out. The slot for coin in- 
sertions is made in the top of the 
furnace. 

The whole is cast in two parts and 
held together by means of a screw 
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through the center. 

The lettering on the furnace is 
as follows: “Save Money with a 
Mellow Furnace. Manufactured by 
the Liberty Foundry Company, St. 
Louis.” 

Taken on the whole, this is a very 
clever idea and a sure way of get- 
ting the warm air heating idea con- 
nected up with economy but not 
parsimony. 


Honeywell Out 
with New Products 
Catalog for 1926 

The Honeywell Heating Special- 
ties Company, Wabash, Indiana, 
makers of Honeywell thermostats, 
vaporstats, aquastats, airstats, com- 
bustion safety controls, furnacestats 
and aerofans, has issued its new 
heating specialties catalog. 

The book itself is a 30-page, well 
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illustrated manual giving complete 
details about the products made by 
this company. Many valuable sell- 
ing points are also included in the 
book, making it a handy addition to 
the warm air furnace installer’s 
working equipment. 

Full details about these appliances 
can be had by writing to the com- 
pany’s headquarters at Wabash, 
Indiana. 


International Heater Company Hold 


3-Day Convention at Utica 


Wayne Arny Tells Salesmen to Push 
Code—Many Awards Made for Service 


S JME 700 International Heater 
employes sat down to a delec- 
table banquet at the Westminster 
Church House, Utica, recently in 
connection with the company’s 3- 
day annual convention. 

Among those in attendance were: 

Utica—F. E. Wheeler, president ; 
R. Wheeler, vice president; W. C. 
Kimball, vice president ; I. L. Jones, 
treasurer; Mary J. Beggs, assistant 
treasurer; C. M. Lyman, eastern 
sales manager; G. A. Tyler, sales 
department; J. L. Carr, advertis- 
ing manager; S. H. Allston, assist- 
ant advertising manager; A. N. 
D’Aprix, advertising department; 
C. E. Carr, manager order depart- 
ment; F. W. Stephens, order de- 
partment; R. L. Griffiths, credit 
manager; K. D. Boone, credit de- 
partment; W. G. Jones, factory 
superintendent ; James Neil, research 
engineer; W. H. Smith, industrial 
engineer; H. A. Chester, purchas- 
ing agent; G. W. Yount, cost de- 
partment; F. R. Butters, heating 
engineer; C. F. Hoffman, B. W. 
Cornelius, G. Nevin, O. T. Mc- 
Guiggan, L. Davis, engineering de- 
partment; G. H. Gschwind, W. G. 
Barrows, J. C. Baker, F. A. Healy, 
S. R. Birch, A. R. Bowman, D. M. 
Callahan, F. E. Buckingham, J. S. 
Carpenter, T. C. Hughes, J. W. 
Briggs, J. R. Lamb, G. R. Couch, E. 
E. Kimbark, H. Bowie, M. H. 
Smith, G. H. Rogers. 

New York—Charles C. Schultz, 


Jr., district manager; Joseph H. 
Hogan, L. M. Edwards, H. J. Lich- 
tenwalner, H. R. Talmadge, E. H. 
Remig. 

Chicago—D. E. McCabe, western 
sales manager; L. R. Taylor, as- 
sistant; C. F. Malone, J. C. Allen, 
R. I. Mills, L. J. Brien, M. J. 
Mackin, Daniel McCarthy, J. M. 
Beech, F. L. Fraser, E. M. Tyler, 
T. R. Mackin, George Johnston. 

Cleveland—H. F. Randolph, dis- 
trict manager; Bue Martin, W. R. 
Smith, L. A. Fitch, R. B. Smith, G. 
T. Long, F. H: Peebles. 

Detroit—H. A. Sturgess, district 
manager; G. H. Kinney. 

Greensboro—C. P. Langley. 

Nashua—C. A. Voter, district 
manager ; I. C. Barber. 

Guests were H. W. Swartwout 
and P. E. Anderson. 

Twelve service badges were 
awarded during the convention. In 
making these awards, President 
Wheeler said that sixty-three men in 
his organization who wear service 
badges have been in the service of 
the company an average of 16 years 
each. 

“The first five,” said Mr. Wheel- 
er, “have served this company an 
average of 43 years each; the first 
10 an average of 35 years; the first 
20 an average of 28 years, and the 
first 30 an average of 24 years.” 

Awards were made as follows: 
James L. Carr, advertising mana- 
ger, 25 years; Robert Young, repair 


department, 20 years; George 
Yaunt, cost department, 20 years, all 
of Utica; C. A. Voter, Nashua 
branch, 20 years; C. A. Long, Utica, 
15 years; F. E. Buckingham, 
Wilkes-Barre, 10 years; M. H. 
Smith, Philadelphia, 10 years; L. 
Stewart, Utica; James Lamb, 
Springfield; Elmer Metzger, Utica; 
F. W. Stephens, Utica, and T. R. 
"Mackin, Chicago, all five years. 

L. Wayne Arny, director of pub- 
lic relations, National Warm Air 
Heating and Ventilating Associa- 
tion, spoke on “Furnace Industry 
Publicity,” sand told the salesmen 
that to further the interests of the 
heating trade in general they should 
promote the adoption of the Stand- 
ard Furnace Code. 

G. H. Tyler, dean of Interna- 
tional salesmen, was introduced by 
President Wheeler as the only man 
in the company’s employ with a 
service record of 53 years. 

Cash gold prizes were awarded to 
these men for excellence in prepara- 
tion of selling talks: 

Economy Furnaces—First, L. R. 
Taylor, Chicago; second, H. F. 
Randolph, Cleveland ; third, T. Reid 
Mackin, Chicago. 

Carton Furnaces—First, H. F. 
Randolph, Cleveland ; second, R. B. 
Smith, Cleveland ; third, L. R. Tay- 
lor, Chicago. 

Round Poilers—First, George T. 
Long, Cleveland ; second, L. L. Tay- 
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That Furaace of Yours 
Has to be Fed, 


Whether There's a Coal Strike or Not 


The Heat Folks are not to let it suffer, Weesn 
offer you the best apade of the clean, which will 
prove to be a heal producing diet 


This will keep howee warm and your fornace happy 
vatil we can supply you with enlrecite again. 


Put in your order. 


R. O. SENDEL 
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Do Give Good Service 


The con-tructional features of International Pipe 
and Pepeless Furnaces insure years of most satixfactory 


service 


You ca. dot appreciate the strong features of these 
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A HOMER Furnace 


Will heal every room m yous 
Cost is only « few do 
lars wore than an ABQnary 
dove. One year to pay tor it 
Send letter, postcard or phone 


. Sunbeam Parlor 






Will hent five to seven gooms com | 
pletely, upstairs and dewn with | 
less fuel than it requires to heat 
1 few rooms with stoves 
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particulars. | 
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| Lennox 
Torrid Zone 
Furnace 


Lennox Smoke and 
Gas Tight 


The Lennox TORRID ZONE Furnace has ali tte working 
parts, including grates amd liners, enclosed im « steel com. 
bustion chamber which is riveted into practically one piece. 
‘There are no packed joints to leak gas or smoke inte the air 
chamber and hence ute the rooms te be heated. The intense 
heat required to make a TORRID ZONE furnace beckie would 
enturely ruin a cast iron furnace. If through abuse in over. 
besting, it showld bucale it would stil) remain gas sad smoke 
tight and never leak or crack 


No (eult can be found with 
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.G, A. Mytinger 


Mytinger & Young Hardware Store 








A Group of Typical Retail Warm Air 
Furnace 
Local Newspapers Throughout the Country. 
They Give the Men in the Industry an Op- 
portunity of Viewing the Type of Advertis- 
ing Being Done at Present by Warm Air 
Furnace Installers. 


Advertisements Selected from 





Furnaces 





$125.00 lean 5% Fox cash | 
Come in and see an or write for | nee yy — | } 





onesdale, Pa 
® (Opp City Mall) 



































32 AMERICAN ARTISAN AND HARDWARE RECORD 


lor, Chicago; third, Edwin Schro- 


der, Detroit. 


Sectional Boilers—First, R. Tay- 


lor, Chicago; second, T. C. Barber, 


Lewiston, Maine; third, C. P. Lang- 


ley, Greensboro, North Carolina. 


Smokeless Boilers——First, H. W. 
second, H. A. 


Swartwout, Utica; 
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Sturges, Detroit; third, Bue Mar- 
tin, Cleveland. 

Dancing was enjoyed after the 
dinner. 


Here Area Few Requisites toCombat Direct 
Installer Competition by One 


Who's Doing It 


Analyze Carefully the Ten Command- 
Given and Act Upon Them 


ments 


N OUR issue of December 19, 

page 27, there appeared an article 
on direct installation competition. 

T. W. Legler, Retail Salesman of 
Waterman - Waterbury Company, 
Minneapolis, wishes to make the fol- 
lowing comment on that editorial : 
To AMERICAN ARTISAN: 

Your editorial in the issue of De- 
cember 19, page 28, is very timely. 
I hope that it will lead to a discus- 
sion which will benefit the loca! fur- 
nace installers and the entire in- 
dustry. 

The competition of the “direct 
furnace installer” is real and, in my 
opinion, is here to stay. The prob- 
lem that confronts the local furnace 
dealer is how to meet this competi- 
tion. 

sy sticking our heads into the 
sand we will achieve nothing. We 
must face the problem squarely. No 
doubt your editorial will appeal to 
a good many dealers who want to 
blame their failure on someone else. 
It seems to me that you, dodge the 
issue when you publish an article as 
you did. It gives the impression 
that the successful “direct install- 
ers” owe their success to poor in- 
stallations, poor selling methods 
poor service, high prices and much 
advertising. You say that analysis 
has proven these things. Has it? 
Have you analyzed the situation as 
it really is or have you just taken 
for granted that what you found in 
a small town near Chicago must 
hold true all over the country? 

May I tell you of my experience 
in the retail furnace business in 
Minneapolis? For the past two 


years I have sold furnaces at retail. 
My competition was the same as you 
will find it in any other town of the 
same size or larger. There are 
two or three “direct installers” and 
probably thirty or forty “legitimate 
dealers.” The range in quality and 
price is very wide. The “direct in- 
stallers” are good advertisers and, 
as a rule, first-cless installers; they 
have good salesmen, men who know 
the heating business. Their prices 
are mostly very much higher than 
the prices the “legitimate dealers” 
charge. We have met this competi- 
tion successfully and, as far as I 
can see, every dealer can meet this 
competition just as successfully if he 
analyzes the situation right. 

To take the stand that the “direct 
installer” is all wrong because he 
takes jobs away from us will not 
lead to success. Let us stop and 
think a minute and let us try to find 
out just why the “direct installer” 
has been successful. If there is any 
merit to his system, let us try to use 
it and improve it. 

The firm whose product I sell is 
primarily in the business of manu- 
facturing furnaces. They have a 
large list of dealers all over the 
United States. Each individual 
dealer has the same competition as I 
have here in Minneapolis. There- 
fore, my firm reasoned that it would 
be a good investment to find out, 
first hand, just how furnaces should 
be retailed successfully and just how 
they should be installed to give the 
maximum of satisfaction to the ulti- 
mate user. 


We are in a position today to an- 


swer questions which our dealers ask 
us in regard to their retail furnace 
business and answer them intelli- 
gently. It is not without pride that 
we can point to our own retail store, 
and that we can offer our dealers the 
information which we have gath- 
ered. When I tell a dealer that I 
have personally sold “so many” fur- 
naces a year for the past two years, 
he usually asks, “How did you do 
it?” or “How can I do it?” When 
I then tell the dealer how I have 
done it he can take some stock in my 
story because we have proven to 
ourselves that our method is suc- 
cessful. Four years ago we started 
out to sell furnaces at retail for two 


reasons: 
First, to establish a retail business 
for ourselves at a profit. 


Secondly, to have first-hand in- 
formation on how furnaces should 
be retailed, planned and installed, so 
that we might pass this information 
on to our dealers. 


Right here I want to say that 
establishing a successful retail fur- 
nace business is not a matter of six 
or eight months or even a year. It 
is very discouraging at first. There 
is price competition—dealers who 
sell furnaces for $100 less, on the 
average, than the responsible fur- 
nace man has to sell them for. 

A furnace dealer, to be success- 
ful, must start out by pledging him- 
self to keep the following ten com- 
mandments : 

1. Follow a systematic method of 
advertising. 

2. Figure each job, without ex- 
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ception, according to the Standard 
Furnace Code. 

3. Make a plan of each building 
where furnace is to be installed to 
the best of your ability and lay out 
you quote a price. If in doubt, sub- 
you quote a price. In in doubt, sub- 
mit this plan and layout to the manu- 
facturer from whom you buy your 
furnace. 

4. Consult your banker as to the 
ability of your customer to fulfill a 
term contract. 

5. Make a fair profit on each job. 

6. Be fair with your customer 
and put yourself in his position. He 

_ knows little or nothing about heating 
and trusts you. 

7. Make the best possible installa- 
tion. This means a neat job, good 
materials, put pipes as high as pos- 
sible, make installation dustproof. 

8. If customer calls for help, be 
“Johnny on the spot” to assist him. 


9. Always remember that: 

“A Warm Air Heating system is 
Best for the average Home. 

“Convince the public by telling 
them constantly.” 

10. Be fair to your competitors. 
They are in business the same as 
you are. 

Regardless of how small or how 
large a town you are in, or how 
small or large a business you have, 
you can make your furnace business 
a success. 

Fairminded investigators will find 
that the methods of successful fur- 
nace dealers, whether “direct in- 
stallers” or “legitimate dealers,” are 
very much the same and that they 
are based, in principle, on the above 
outline. 

F, W. Lecter, 
Retail Salesman, 
The Waterman-Waterbury 
Company. 


Bloomington and Normal, Illinois, 
Organize Joint Warm Air 
Heating Association 
Purpose of Move to Promote Use of Standard 


Furnace Code and 


T A MEETING held on the 
afternoon of December 29 the 
leading warm air furnace installers 
of Bloomington and Normal, IIli- 
nois, organized a Bloomington and 
Normal Warm Air Heating Asso- 
ciation. The purposes of this new 
association are: 
1.—To adopt the Standard Fur- 
nace Code as the uniform rule of 
conduct in figuring warm air fur- 
nace jobs. 
2.—To endeavor to infiuence the 
city councils of the cities of Bloom- 
ington and Normal to pass an ordi- 
nance adopting the Standard Fur- 
nace Code as the uniform rule of 
conduct and to enact same into law. 
3.—To provide for a building in- 
spector to inspect warm air furnace 
jobs installed according to the 


Standard Furnace Code on lines 
similar to the ordinance passed by 
Columbus, Ohio. 





Interest of Industry 


Other general purposes of the or- 
ganization are : 

To improve methods of installa- 
tion generally. To increase the 
standing and prestige of warm air 
furnace heating in the two cities. 
To promote the interests generally 
of warm air heating. 

The association also has under 
consideration group advertising to 
promote the prestige of warm air 
heating. 

The meeting was addressed at 
length by George Harms, of the 
F. Meyer and Brother Company, 
Peoria, Illinois, who told of the his- 
tory of the Standard Furnace Code 
and the difficulties incident to its 
adoption by the National Warm Air 
Heating and Ventilating Associa- 
tion, The Midland Club, The West- 
ern Warm Air Furnace Supply As- 
sociation and others. 

Bloomington is one of the first 
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cities in the United States to under- 
take anything of this kind, but the 
movement is growing among fur- 
nace men throughout the country, 
said R. P. Whitmer, Secretary. 

Officers of the new association 
are: Charles Woizeski, of the Woi- 
zeski Hardware Company, Presi- 
dent, and Robert P. Whitmer, of 
the American Foundry and Furnace 
Company, Secretary. 

Much of the credit for organ- 
izing and promoting this association 
goes to M. L. Smith, Culter and 
Proctor Stove Company, Peoria, 
who advanced the idea and prose- 
cuted it to a successful conclusion. 

Further meetings will be held to 
promote the interests of warm air 
heating. 





Graff Furnace Com- 
pany Has Enjoyed Long 
Period of Successful Operation 


The Graff Furnace Company, 
116-118 Wooster Street, New York, 
ranking among the oldest warm air 
furnace manufacturers in the coun- 
try, is now using its Faultless-Com- 
fort furnace as is leader, according 
to President William M. Seymour. 

This company and its immediate 
predecessors have been identified 
with the furnace trade since 1866. 
Included among the different styles 
of furnaces which they have made 
during this period is the furnace 
heavy steel boiler plate construction 
with brick-lined fire pot. A heavy 
tubular all-cast style furnace has also 
been made. Most of ‘the older pat- 
terns, however, have been eliminated 
during the past fifteen or twenty 
years and their places have been 
taken by the newer developments 
such as the Faultless, according to 
President Seymour. 

Much of the company’s business 
in the west is handled by jobbers, 
and the manufacturing capacity, al- 
though steadily enlarged from time 
to time, has been utilized to the limit. 

In addition to William M. Sey- 
mour as President, other officers are: 
Charles P. Forshew, Vice President ; 
A. G. Seymour, Treasurer; H. M. 
Seymour, Secretary, and David 
Parkhill, superintendent. 

The company has enjoyed a long 
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period of satisfactory dealings with 
warm air furnaces, which it claims 
are fully guaranteed. 


H. B. Reppetto Forms 
Reps Heater Company 
at Clyde, Ohio 

H. B. Reppetto has resigned his 
position as sales manager of the 
Fremont Stove Company, in which 
capacity he has been for the past 
three years, and has established the 
Reps Heater Company, Clyde, Ohio. 
He will manufacture a full and com- 
plete line of gasoline pressure cook 
stoves, ranges, and a gasoline port- 
able radiant heater. He will also 
manufacture heaters for Buick cars. 


the Elmore car. 


The company has taken a long 
lease on the building formerly used 
by the General Motors Company, 
Clyde, Ohio, in the manufacture of 
The building is 
ideal for the manufacture of this 
class of stoves, said Mr. Reppetto, 
and they expect to be in production 
in the next ten days. 

Mr. Reppetto was connected with 
the Wheeling Stove and Range 
Company for a number of years un- 
til they sold out to the Wheeling 
Steel Corporation. He remained 
with the latter for a year and then 
went to the Fremont Stove Com- 
pany as sales manager. He resigned 
his position there on the first of 
December. 


Watch Carefully Your Credit Both 
With Local Bank and Furnace 
Manufacturer 


Don’t Neglect to Look Into the Credit Stand- 
ing of Each Customer Before Selling Him 


HE following article, taken 

from the Froht Rank Spirit, 
gives a very good insight into the 
manufacturers’ attitude toward the 
dealer and his credit position: 

A high credit rating is based not 
so much on what we possess as on 
the prompt manner in which we pay 
our bills. 

During the busy season too many 
furnace dealers appear to neglect 
the all-important matter of protect- 
ing their credit rating. The only 
way in which a merchant’s credit 
rating can be kept in good standing 
with the manufacturers or jobbers 
with whom he deals is to pay his 
bills on time. No matter how busy 
he may be, no matter what good ex- 
cuse he has, if the check does not 
come in when it is due, that fact, 
and that only, shows, and continues 
to show, on the creditor’s ledger 
sheet. 

The ledger sheet does not contain 
any space for reasons why pay- 
ments are delayed. It is a simple 
record of business transactions. 


When the credit agencies or other 
manufacturers or jobbers write for 


the jedger report, all the information 
that the bookkeeper is able to give 
is that so and so is so many days 
slow in paying his bills. 

When a dealer fails to pay his 
bills on time, what really is the 
effect? It is—to force the manufac- 
turer to loan money to the deaier 
without interest. It is just as much 
a violation of the terms of the con- 
tract or order as though the manu- 
facturer were to deliver inferior 
goods. 

There are, in general, two classes 
of dealers who do this. 

First, there is the firm that doesn’t 
pay because it can’t. Wzgether the 
firm is large or small, this is serious 
because it points to ultimate failure. 
In fact, business failures are always 
preceded by a period of slow pay- 
ments and overdue accounts. The 
dealer, perhaps not realizing that he 
is only getting in deeper, tries to 
keep his business from the “rocks” 
by stalling off his creditors. 

When a large firm is late in its 
payments, it is a particularly bad 
sign because such a firm nearly al- 
ways will use bank loans to meet its 





January 2, 1926 


bills in order to maintain its credit 
if it is possible to do so. A large 
firm knows that failure to meet due 
dates with reasonable promptness 
will put suspicion of its solvency in 
the minds of its creditors. “If the 
local bank will not lend any more 
money to such a firm, why should 
we?” asks the credit man, and from 
then on he watches that account like 
a hawk. 

There is another class of dealers, 
however, who are late in paying 
their bills, and fortunately they are 
the larger class. That is, the dealer 
who is always a little slow because 
he does not have sufficient capital to 
operate the business he is doing and 
can't pay his own bills until his cus- 
tomers pay him. The credit man 
gets to know these dealers and tu 
make some allowance for them, but 
he cannot allow them to take advan- 
tage of good nature by taking their 
own time to settle their account. He 
has to call a halt and let them know 
in a friendly way that they must pay 
their bil’s on time or not expect 
further credit favors. 


Like all humans, the credit man 
sometimes thinks he would do better 
running the other fellow’s business. 
If he were put in charge of a fur- 
nace dealer’s business he would, no 
doubt, fall down pretty hard, but 
there is one way in which his advice 
would be good, and that is on credit 
matters. 

For instance, realizing that the 
dealer’s credit rating with the firms 
he buys from is his most valuable 
asset, the credit man would strain 
every effort to take advantage of 
cash discounts, and never under any 
circumstances to allow the bill to go 
beyond the final due date. To be 
able to do this he would have to 
have money coming in. 

He feels, therefore, that if he 
were running a retail furnace busi- 
ness, he would insist on definite 
terms of payment being put into 
written contract and would compel 
his customers to live up to them. If 
it were customary to sell furnaces 
on time payments, he would arrange 
for the financing through a regular 
finance company doing that kind of 
business, so that he, the dealer, 
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The accompany- 
ing illustrations are 
typical warm air 
furnace manufac- 
turers’ pamphlets 
supplied to the 
dealer for circu- 
larization. They 
are selected at ran- 
dom. 
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would receive cash on the comple- 
tion of the job. He would charge a 
customer whatever the finance cor- 
poration charged him for handling 
the time payment, and he would 
offer a liberal cash discount for pay- 
ment direct when the job was com- 
pleted. 

If he were selling furnaces ror 


cash only, he would insist upon col- 
lecting when the payment became 
due, and if necessary he would take 
a day each week to personally see 
those who were behind in paying. 
At this time of the year especially 
he would insist on keeping his col- 


lections right up to date. It is only 


a short time now until Christmas. 





















When Christmas comes around 
those people who have been stailing 
their creditors will have a new ex- 
cuse. They must buy Christmas 
presents. After Christmas they will 
have used up all of their money on 
Christmas presents, and so it goes. 
The best time to insist upon having 
just debts paid is NOW. 
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This is the way the credit man 
feels he would handle the dealer’s 
business were he in charge. This is 
the way really successful dealers do 
handle their own business. 





Wrong Cut Used 
In Peninsular Stove 
Company Ad Last Week 

In our issue of December 26, 
page 20, there appears an advertise- 
ment of the Peninsular Stove Com- 
pany, Detroit. 

In the makeup of this advertise- 
ment the wrong illustration was in- 
advertently displayed with the ad, 
and the attention of the reader is 
called to the correct illustration in 
this week’s issue. 


Tuttle & Bailey 
Out with New Cold 
Air Face and Floor Register 


For the last few years Tuttle & 
Bailey have made it a practice of 
coming out with something in the 
way of an improvement at the be- 
ginning of each year. They work 
on the idea that to stand still is slow 
but sute death. They, therefore, 
aim to advance constantly. 

Their latest offer to the warm air 
trade is what is known as their Style 
80 or Cobble Register and Style C 
Cobble Cold Air face. These match 
each other in general appearance so 
that the cold air face will be the 
same as the floor register. The face 
is cast iron with a rolled or beveled 
edge which fits the floor closely. 


The design is oblong mesh with 
a cobbled effect on the face. 

It is also being made and stocked 
in one finish only—namely, the 
Tanbo Antique. This will enable 
the jobber and installer to carry one 
finish and thereby cut down on the 
large stock which it has been neces- 
sary for them to carry in the past. 
This particular finish was chosen by 
Tuttle & Bailey as being one that 
would harmonize with any decora- 
tion, and also with much of the hard- 
ware now in use. 

New pamphlets have been issued 
bringing out this particular register 
and cold air face and can be had for 
the asking at any time. 


Premier Warm Air 
Heater Out with Memo- 
rial to Buried Ideas 

E. C. “Buck” Taylor, Manager of 
Sales and Advertising Premier 
Warm Air Heater Company, Do- 
wagiac, Michigan, has issued a very 
clever and highly effective announce- 
ment circular letter entitled “No 
Parade Today.” The purpose ot 
this literary work of art in the 
realm of sales is to acquaint deal- 
ers with the fact that the company 
is demonstrating its 1926 Premier 
De Luxe Furnace in forty-three 
cities. 

Full information on where the 
furnaces will be exhibited can be 
had by writing the company. 


Travers Daniel Jr., 
Grand Rapids, Michigan, 
Says 

To AMERICAN ARTISAN: 

“T am mailing you my check for 
$2.00 for subscription renewal for 
1926. AMERICAN ARTISAN certainly 
contains valuable information for 
the trade. 

“T read with much interest your 
editorial in the November 21st is- 
sue on ‘Quality Versus Price in 
Selling Furnaces.’ It is very good. 
You will note from my letterhead 
and cards that that has been my 
slogan from the first.” 

Mr. Daniels is the Michigan and 
Indiana sales representative for the 
Giltedge furnace made by R. J. 
Schwab & Sons Company, Mil- 
waukee. 


Langenberg Manufacturing 
Completes Addition 
to Foundry 


The Front Rank Spirit, the 
monthly magazine of the Langen- 
berg Manufacturing Company, mak- 
ers of Front Rank furnaces, carries 
an illustration of the latest addition 
to the Langenberg plant at St. 
Louis. 

The new structure is an addition 
to the foundry of the plant and will 
be devoted entirely to the moulding 
of castings. Officials of the com- 
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pany state that the new building 
practically doubles capacity. 

It is also stated that space for fit- 
ting and for core ovens has been 
provided in the main building. 





E. R. Lovegren Goes 
with Quacker 
Manufacturing Company 

Mr. E. R. Lovegren has accepted 
a position as Assistant Director of 
Sales of the Quaker Manufactur- 
ing Company, 250 North Michigan 
Avenue, Chicago, makers of steel 
furnaces. Mr. Lovegren was for- 
merly employed by the Northwest- 
ern Stove Repair Company, Chicago. 
AMERICAN ARTISAN Want Ads as- 
sisted Mr. Lovegren in securing his 
new connection. 





Excelsior Makes Price Revision 
Downward on Baseboard Registers 


A copy of the Excelsior Bulletin, 
published by the Excelsior Steel 
Furnace Company, Chicago and 
branches, has been received and we 
note a second revision downward in 
the price of Excelsior Baseboard 
Registers, the discount on which is 
now 50 per cent instead of 40 and 
10 per cent as shown on sheet mailed 
to the trade a short time ago. 

Excelsior Steel Baseboard Regis- 
ters are shipped in cartons with 
Excelsior Patented Self-Posttioning 
Stack Heads, and the list on same 
differs from that established on or- 
dinary registers. 





Sturtevant Has Effective 
Portable Suction Fur- 
nace Cleaner 

A handy and novel method of 
cleaning furnaces is that done. by 
the portable suction cleaner method. 
The portable suction cleaner, made 
by Sturtevant, is indeed an effective 
way to take care of the furnace 
cleaning problem. 

The machine operates with an 
electric motor driven by current 
from the ordinary wall plug. 

The makers say that the machine 
will clean from five to eight furnaces 
a day. They say further that it 
creates no dust and dirt. 
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Californian Wins $250 With Hunting 
Goods Window Display in 


Remington Contest 


Display Has Good Pointers Which Can Be 
Utilized by Other Hardware Men in Their Work 


HE accompanying window dis- 
play is that made by Walter M. 
Jones, Ventura, California. This 


display won first prize in group No. 
2 of the Remington Arms Company, 
Inc., window display contest. The 


prize was $250 in cash. The display 
is self explanatory and needs no 


further comment. 





Hunting Goods Window Display Which Won $250 for Walter M. Jones, Ventura, 


California, in Remington Arms Contest. 


It Took First in Group No. 2. 


Illustration Shows Use of Sheet Metal Tile for Roofing. 


William McQuesten, 
Muscatine, Iowa, 
Is Dead at 56 Years 


William McQuesten of Muscatine, 
a life-long hardware man, born Jan- 
uary 11, 1869, died December 8, 
1925. 

Mr. McQuesten after graduating 
from the High School in 1888, en- 
tered the hardware store of his 
father and later succeeded him in 


the business which was established 
in 1865. 

He was prominent in the business 
and civic affairs of his community, 
being a member of the Kiwanis 
Club, a member of the Congrega- 
tional Church and affiliated 
other social organizations. 


with 


Mr. McQuesten was prominent in 
the affairs of lowa Hardware As- 
sociation and for many years was a 


member of the Board of Directors 
of the lowa Hardware Mutual Com- 
pany, entering the service in March, 
1910, and continuing until Febru- 
ary, 1920. 

Mr. McQuesten was a thorough 
hardware man, operating an up-to- 
date store which he was fond of call- 
ing “The Most Interestin~ Store in 
Muscatine.” 


His passing brings sorrow to his 
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associates, and his career in his busi- 
ness, and in our association life will 
long be remembered by those of us 
who are left to cherish his memory, 
and his ideals of service to the com- 
munity which he so long and faith- 
fully served. 


He is survived by his widow, one 
son, Joseph William, and three 
sisters, Mrs. Elwood Richie of 
Little Falls, Minnesota, Mrs. Ste- 
Minneapolis, Mrs. 
He is mourned 


phenson of 
Jeschka, Muscatine. 
by all who knew him. 


Intelligence More Necessary Than 
Genius for Proper Conduct 
of Business 


Men of Genius Are Uncertain 
and Invariably Undependable 


Ce criminals often 
manifest a form of genius in 
their business operations, even 
though their general business activi- 
ties prove unintelligent in the long 
run, J. H. Tregoe, Executive Man- 
ager of the National Association of 
Credit Men, said commenting on 
the miles of commercial crooks 
which the association is combatting 
through its million dollar commer- 
cial fraud fund. 

Mr. Tregoe maintains that intel- 
ligence is more necessary than 
genius for the control of business 
activity. He points out that while 
men of genius usually command ad- 
miration, we too often overlook the 
men of perseverance and well- 
regulated effort which arise out of 
intelligence. 


“We often discover that men of 
genius are uncertain in their meth- 
ods of accomplishing things and that 
they are almost invariably unde- 
pendable in emergencies,” Mr. Tre- 
goe said in his statement. “Genius 
is, indeed, a wonderful possession, 
but thoughtful men when choosing 
between genius and intelligence are 
more likely to select the man of 
steadiness and intelligence. 

“Present-day commerce with its 
complexities in domestic and inter- 
national trade movements challenge 
the best skill to fathom it and con- 
trol it. When credit in business is 
so often confused with capital, when 
there is such serious misuse of 


credit, we need increasingly intelli- 
gence and not genius to guide in our 


business activities. The speed of 
business machinery causes excessive 
friction, to reduce which we need 
the lubrication of keen intelligence. 
Activity Applauded ~ 
Because of Magnitude 

“Observers often confuse indus- 
trial activity with prosperity while 
the underpinnings of the business 
structure at the time are becoming 
weak. Activities in certain lines of 
production are applauded because of 
their magnitude and not because 
they meet the real needs of the 
population. 

“Discriminating between the sound 
and the unsound features of com- 
merce is like trying to separate the 
sheep from the goats. There is 
needed the special skill that springs 
fron a high degree of intelligence 
and not from genius alone. 

“Formulas for prognosticating the 
future are worked out by some 
economists, but so long as business 
is a human institution there can be 
no positive certainty as to what will 
happen. The intelligent observer, 
therefore, takes these uncertainties 
into his calculation and reaches his 
conclusions upon a critical separa- 
tion of the sound and unsound fea- 
tures. 

“Intelligence is largely the result 
of proper training, but it must also 
have an individual’s effort or will to 
make the training more effective. 
There will always be plenty of room 
in business for intelligent observa- 
tion and for the control of business 
by intelligence.” 
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Quick Meal Stove 
Has Tan Enameled 
Range 

The Quick Meal Stove Company, 
825 Chouteau Avenue, St. Louis, 
Division of American Stove Com- 
pany, are now making a tan enam- 
eled, according to M. G. Kahle, ad- 
vertising department. 

This new range is built on the 
lines of the blue and grey enameled 
ranges made by the company. The 
tan range has an 18-inch oven, a 
high closet with drop doors and is 
provided with the pouch feed. 

Photographs of the new range 
will prove interesting. 


Detroit-Michigan Stove 
Company Appoint Officers 
and Directors 

In our December 12th issue there 
appeared an article telling about the 
consolidation of the Detroit Stove 
Works and the Michigan Stove 
Company into the Detroit-Michigan 
Stove Company. 

The officers and <irectors of the 
company have been appointed and 
are as follows, according to George 
H. Barbour, one of the directors: 

President, William T. Barbour; 
Vice President and Treasurer, Fran- 
cis Palms; Vice President and Sec- 
retary, John A. Frey. 

The directors are William T. Bar- 
bour, George H. Barbour, C. A. Du 
Charme, Emmet Dwyer, John A. 
Frey, Joseph G. Hamblen, William 
G. Henry, M. B. Mills, Francis 
Palms, Charles A. Warren. 


AMERICAN ARTISAN 

Can’t Be Beat for Service, 
Says Subscriber 

To AMERICAN ARTISAN: 

It seems as though I have been a 
reader of your paper for a good 
many years. 

I have never seen anything equal 
to it for service. 

Wishing you a Merry Xmas, I am 

Sincerely yours, 
Lee O. Bailey. 
Parkston, South Dakota. 
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Coming Conventions. 
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Kentucky Hardware and Implement 
Association convention and exhibition, 
January 12 to 15, 1926, at Jefferson Coun- 
ty Armory, Louisville, Kentucky. Secre- 
tary J. M. Stone, 200 Republic Building, 
Louisville. 


Western Retail Implement and Hard- 
ware Association, Kansas City, Missouri, 
January 12, 13 and 14, 1926. Headquar- 
ters, Coates House; Convention sessions, 
Missouri Theatre, H. J. Hodge, Secre- 
tary, Abilene, Kansas. 


Missouri Retail Hardware Association, 
Hotel Statler, St. Louis, January 18, 19 
and 20, 1926. F. X. Becherer, Secretary, 
5106 North Broadway, St. Louis. 


Texas Hardware and Implement Asso- 
ciation convention, Dallas, January 19 
to 21, 1926. Dan Scoates, Secretary, 
P. O. Box H, College Station, Texas. 


Mountain States Hardware and Im- 
plement Association, Denver, January 
19, 20 and 21, 1926. W. W. McAllister, 
Secretary-Treasurer, P. O. Box 513, 
Boulder, Colorado. 


West Virginia Hardware Association, 
Charleston, January 19 to 22, 1926. James 
B. Carson, Secretary, 1001 Schwind 
Building, Dayton, Ohio. 


American Society of Heating and Ven- 
tilating Engineers, New York City, Janu- 
ary 26, 1926—continues in Buffalo, Janu- 
ary 27, 1926. Ferry C. Houghton, Sec- 
retary, 29 West 39th Street, New York 
City. 

Oklahoma Hardware and Implement 
Association and Exhibition, Masonic 
Temple, Oklahoma City, January 26, 27 
and 28, 1926. Charles L. Unger, Secre- 
tary-Treasurer, Oklahoma City. 


Indiana Retail Hardware Association, 
Indianapolis, January 26 to 29, 1926. 
G. F. Sheely, Secretary, 911-913 Meyer- 
Kiser Building, Indianapolis. 


Wisconsin Sheet Metal Contractors 
Association, Gold Room, Wisconsin 
Hotel, Milwaukee, February 2 and 3, 
1926. R. E. Kelm, secretary, 367 
Third Street, Milwaukee. 


Nebraska Retail Hardware Associa- 
tion, Omaha, February 2 to 5, 1926. 
George H. Dietz, Secretary, Little Build- 
ing, Lincoln. 


Wisconsin Retail Hardware Associa- 
tion, Milwaukee, February 2 to 5, 1926. 
P. J. Jacobs, Secretary-Treasurer, Ste- 
vens Point, Wisconsin. 


Michigan Retail Hardware Association, 
Grand Rapids, February 9 to 12, 1926. 
A. J. Scott, Secretary, Marine City. 


New York State Retail Hardware As- 
sociation, Rochester, February 9 to 12, 


1926. John B. Foley, Secretary, 4-12-13 © 


City Bank Building, Syracuse. 

Iowa Retail Hardware Association, 
Des Moines, February 9, 10, 11 and 12, 
1926. A. R. Sale, Secretary, Mason City. 

New York State Sheet Metal Con- 
tractors Association, Elmira, New York, 
February 10 and 11, 1926. John J. Yager, 
Secretary, 817 Sycamore Street, Buffalo. 


North Dakota Retail Hardware Asso- 
ciation Convention and Exhibition, Fargo, 
February 10, 11 and 12, 1926. C. N. 
Barnes, Secretary, Grand Forks. 


Pennsylvania and Atlantic Seaboard 
Hardware Association convention and 
exhibition, Commercial Museum, Phila- 
delphia, February 15-19, 1926. Sharon E. 
Jones, Secretary, 604 Wesley Building, 
Philadelphia. 


Indiana Sheet Metal Contractors’ Asso- 
ciation, Hotel Severin, Indianapolis, Feb- 
ruary 16, 17 and 18, 1926. Leslie W. 
Beach, Secretary, Richmond, Indiana. 


Indiana Fur-Mets, Hotel Severin, In- 
dianapolis, February 16, 17 and 18, 1926. 
O. Voorhees, 36 West Tenth Street, 
Indianapolis. 


Indiana Warm Air Heating and Ven- 
tilating Association, Hotel Severin, In- 
dianapolis, February 16, 17 and 18, 1926. 
Frank E. Anderson, Secretary, Terre 
Haute. 


Connecticut Retail Hardware Associa- 
tion, Hotel Bond, Hartford, February 18 
and 19, 1926. Henry S. Hitchcock, Sec- 
retary, Woodbury. 


Montana Implement and Hardware As- 
sociation, Great Falls, February 18, 19 
and 20, 1926. A. C. Talmage, Secretary- 
Treasurer, Bozeman. 


Illinois Retail Hardware Association, 
Sherman House, Chicago, February 16 
to 18, 1926. Leon D. Nish, Secretary, 
Elgin. 


Ohio Hardware Association, Cleveland, 
February 16 to 19, 1926. James B. Car- 
son, Secretary, 1001 Schwind Building, 
Dayton. 


Minnesota Retail Hardware Associa- 
tion, St. Paul, February 16 to 19, 1926. 
C. H. Casey, Secretary, Nicollet and 24th 
Streets, Minneapolis. 


New England Retail Hardware Asso- 
ciation, Boston, Massachusetts, February 
22 to 24, 1926. George A. Fiel, Secre- 
tary, 80 Federal Street, Boston, Massa- 
chusetts. 


South Dakota Retail Hardware Asso- 
ciation, Sioux Falls, February 23 to 25, 
1926. C. H. Casey, Secretary, Nicollet 
and 24th Streets, Minneapolis, Minnesota. 


Virginia Retail Hardware Convention 
and Exhibition, Jefferson Hotel, Rich- 
mond, February 23, 24 and 25, 1926. 
Thomas B. Howell, Secretary, 301 East 
Grace, Room 906, Richmond. 


Ohio Sheet Metal Contractors’ Asso- 
ciation, Toledo, Ohio, February 24, 25 
and 26, 1926. George F. Mooney, State 
Secretary, New First National Bank 
Building, Columbus, Ohio. F. C. Dunn, 
Local Secretary, care Builders’ Ex- 
change, Toledo. 


The Michigan Sheet Metal and Roofing 
Contractors’ Association, Post Tavern 
Headquarters, Battle Creek, March 1, 2, 
3 and 4, 1925. Frank E. Ederle, Secre- 
tary, 1121 Franklin Street, S E., Grand 
Rapids. 
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California Retail Hardware and Im- 
plement Association, Hotel Whitcomb, 
San Francisco, March 16, 17 and 18, 
1926. Le Roy Smith, Secretary, 112 
Market Street, San Francisco. 


Southeastern Retail Hardware and Im- 
plement Association, (composed of Ala- 
bama, Florida, Georgia and Tennessee) 
Convention and Exhibition, Atlanta, 
Georgia, May 10, 11 and 12, 1926. Wal- 
ter Harlan, Secretary, 701 Grand Theatre 
Building, Atlanta. 


Arkansas Retail Hardware Associa- 
tion, Little Rock, Arkansas, May, 1926. 
L. P. Biggs, Secretary, 815 Southern 
Trust Building, Little Rock. 


National Association of Sheet Metal 
Contractors, Louisville, Kentucky, May 
24 to 28, 1926. Edwin L. Seabrook, Sec- 
retary, 608 East Chestnut Street, Phila- 
delphia, Pennsylvania. 


Carolinas Hardware Association, 
Raleigh, North Carolina, June 8 to 10, 
1926. A. R. Craig, Secretary, 717-18 
Commercial Bank Building, Charlotte, 
North Carolina. 


Mississippi Retail Hardware and Im- 
plement Association, Biloxi, June 21, 22 
and 23, 1926. Guy Nason, Secretary 
Starkville. 


| Retail Hardware Doings 




















Iowa. 

Holt and Jacobson, hardware dealers 
at Stratford, have dissolved partnership. 
The business will hereafter be conducted 
by C. J. Holt. 

F. W. Triplett has sold his hardware 
business at Ventura to J. A. Green and 
Gus Zoble. 

Illinois. 


The hardware store of H. W. Wagner 
and Son at Orangeville has been dam- 
aged by fire. The loss is estimated at 
$8,000. 

Kansas. 


Minick and Taylor have sold their 
hardware business at Abilene to Olin 
and Elmer Strowig. 

Robert H. Garvin has purchased the 
Mitchell Hardware and Implement Store 
at Anthony. 

E. M. Hager has sold his interests in 
the Hager Hardware Store at Eureka to 
A. P. Simms. 

George B. Moore has opened a hard- 
ware store at Winfield. 

: Michigan. 

Verl L. Koon has purchased the hard- 
ware business of H. C. Menke at Albion. 
Minnesota. 

Wertin Brothers, hardware, have sold 
their business at Albany to H. J. Blenker. 
Nebraska. 

H. C. Friesen has purchased the White 

Hardware Store at Fairbury. 

Samuel Renner has sold his hardware 

business at Western to Conrad Urbach. 


North Dakota. 


Gust Spencer has purchased the A. J. 

Sinn hardware store at Sanborn. 
Wisconsin. 

E. W. Barton has opened a new hard- 
ware store in a part of the old Sample 
Hotel at Durand. 

P. J. P. Post has sold his hardware 
business at Sauk City to the Ott Hard- 
ware Company. 
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Steel Production in 1925 Establishes New 
High Record of About 45,500,000 Tons 


Pig Iron Market Firm—Holiday Lull 
Felt in Non-Ferrous Metal Market 


ee activity for the sea- 
son and bright prospects for 
the future have brought to an 
auspicious close the greatest tonnage 
year in steel history. 

December’s high rate of opera- 
tions have insured the establishment 
of a new record for all time of steel 
production of approximately 45,- 
500,000 tons exceeding the previous 
peak of the wartime year of 1917 by 
about 500,000 tons. 

Shutdowns over the Christmas 
holidays were about of normal ex- 
tent but most mills and steel works 
will run through New Year’s day 
because of the heavy demands for 
steel. 

Chicago this week has jacked up 
its operations another point to 88 
per cent of ingot capacity. 

The Youngstown territory keeps 
at 85 per cent with Pittsburgh at 90 
per cent. These percentages are 
equivalent to full operations. 

Zinc 

Galvanizers lately have been a lit- 
tle more active for early January 
shipment of prime western, with the 
result that position now is worth at 
least 8.65 cents East St. Louis, and 
some smelters ask 8.70 cents. 

The latter price and up to 8.75 
cents are asked for prompt ship- 
ment. Futures are about 10 points 
a month down. 

Lead 

Demand for prompt and January 
has been active and a little has been 
bought for February. 

Firmness abroad gave buying a 
little impetus here, and then as buy- 
ing became more active the price 
was stimulated to rise further, espe- 
cially prompt, but January still is 
available at 9.10 cents to 9.15 cents 
East St. Louis and 9.25 cents New 
York. 

Pig Iron 

At Chicago pig iron sales and 

shipments in December will about 


equal the November rate, according 
to leading sales agencies in this dis- 
trict. This is considered highly 
satisfactory in view of the heavy 
buying last month. 

Buying has been comparatively 
quiet for several weeks, although a 
large number of small orders have 
been placed, the aggregate tonnage 
being satisfactory. The price of No. 
2 foundry iron is unchanged at $23, 
Chicago. 

Another buying movement is not 
expected until after inventories are 
completed. Most consumers will be 
down for a week or ten days, ac- 
cording to present plans. 

At Birmingham inquiries for pig 
iron for delivery during the first 
three months of the new year are 
reported. Furnace interests are con- 
fident. 


Requests have been received to 
anticipate January shipments. 

Resumption of operations took 
place on December 29th in many 
directions in this territory and with- 
in another 24 hours practically every 
iron-using plant will be in full op- 
eration. 

Blast furnace output in Alabama 
in December will go above that of 
November. 


Old Metals 


Wholesale quotations in the Chi- 
cago district, which should be con- 
sidered as nominal, are as follows: 
Old steel axles, $17.00 to $17.50; 
old iron axles, $25.50 to $26.00; 
steel springs, $18.50 to $19.00; No. 
1 wrought iron, $13.50 to $14.00: 
No. 1 cast, $17.25 to $17.75, all 
per net tons. Prices for non-ferrous 
metals are quoted as follows, per 
pounds: Light copper, 9% cents; 
zinc, 5 cents, and cast aluminum, 20 
cents. 


Solder 
Chicago warehouse prices on 


solder are as follows: Warranted 
50-50, $41.50; commercial 45-55, 
$39.00, and plumbers’, $36.50, alk 
per 100 Ibs. 


Copper 

Business lacked vitality today. 

Few consumers were in the mar- 
ket, either here or abroad, but there 
was no pressure to sell by either first 
or second hands. 

Producers are willing to entertain 
offers for electrolytic at 14.12% 
cents delivered for shipment over 
the first quarter of next year, but 
consumers show no interest over 14 
cents delivered. 


Tin 


Neither sellers nor buyers in New 
York have made any determined 
efforts to do business, and while 
some sales of January Straits have 
been reported at 63 cents, February 
at 62.75 cents, the business has been 
on a small scale and the market is in 
such a condition that it would be 
readily affected by any pressure 
either way. 

The. year 1925 comes to a close 
with trade and industry proceeding 
at a pace seldom equaled. The steel 
industry kas witnessed the largest 
cutput in history and expects the 
recent high rate of operations to be 
maintained for several months. The 
railroads have broken all previous 
records for freight transportation 
and are preparing for another heavy 
traffic year. 


“The steel industry is backed by 
a volume of orders exceeding those 
of a year ago,” the Iron Age says. 
“This year will beat the 1917 war 
record of inz t output of 43,619,000 
tons by a few hundred thousand 
tons. No general shutdown over 
New Year’s day is planned. The 
relatively few price changes in re- 
cent. weeks point to a balance be- 
tween consumption and production. 
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PERFORATED METALS | 


A ct) RES) | 


All Sizes and Shapes of Holes in all Kinds and Thicknesses of Metal. t 
Punched Metal | Grilles, Register Faces, Ventilators, etc. 
Guard Material for Machines and Belts. We supply a complete line of Accessories 


Screens for Grain, Minerals or anything to be screened. 
Perforated Tin and Brass always in stock 


TREHARRINGTON G KING PERFORATING @ 


5649 FILLMORE STREET, CHICAGO, ILLINOIS, U. S. A. 
* New York Office: 114 Liberty Street 










































a Segoe as Pistel Colton: 
% Pies : 
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W. C. HOPSON CO. 


216 Enisworth Ave. Grand Rapeds, Mich, 





Generous Coating 


Inland Steel Sheets take and hold tena- 
ciously an unusually generous coating. 
Not chance—they are made so they 
will. There is no sparing of the spelter. 
No wonder they last so long. 


INLAND 


BASIC OPEN HEARTH 


STEEL SHEETS 


INLAND STEEL COMPANY 
38 South Dearborn Street, Chicago 


Branch Offices: Milwaukee, St. Paul, St. Louis, Kansas City, Mo. 
Mills: Indiana Harbor, Ind., Chicago Heights, Ill., Milwaukee, Wis. 








IWANS’ VOLCANO 
REVOLVING 
CHIMNEY TOP 


THE design of the deflector brings the 
wind diagonally u upward over the chim- 
ney openin A pen opening in lower part 
of hood. This construction creates a good 
draft on any aineng, 








Simple iron mount- 
——. Sold without 






















Say you saw it in AMERICAN ARTISAN—Thank you! 
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Chicago Warehouse Metal and Furnace Supply Prices 


AMERICAN ARTISAN AND HARDWARE RECORD is the only 
publication containing Western Hardware and Metal prices corrected weekly. 








METALS 

PIG IRON 
Chicago Foundry ......... $23 00 
Southern Fdy., No. 2 7 pes 28 @1 
Lake Superior Charcoal. 29 04 
eS errr 23 00 

FIRST QUALITY BRIGHT 

TIN PLATES 
Ic ate 112 sheets...$27 00 
Ix BBO -cadecctavcoes 29 90 
IxXx sonzs 56 sheets. 16 20 
(xxx SORES cocccccccccss 17 20 
TXXXKN 20x28 .....eeeeeee . 18 40 


TERNE PLATES 


Per Box 
IC 20x28, 40-lb. 112 sheets $25 10 
x 20x28, 40-lb. “ Kd 28 00 
IC 20x28, 30-lb. “ vee 21 30 
Ix 20x28, 30-lb. “ vad 24 20 
Ic 20x28, 26-lb. “* - 20 30 
IX 20x28, 25-lb. “ - 23 20 
IC 20x28, 20-lb. “ on 17. 80 
IV 20x28, 20-Ib. “ = 20 66 
IC 20x28, 15-Ilb. “ “4 16 65 
IC 20x28, 12-lb. “ = 16 26 
IC 20x28, 8-lb. “ © 13 66 


“ARMCO” INGOT IRON PLATES 


No. 8 up to and neiniing 
% in.—100 Ibs + 


COKE PLATES 
Cokes, 80 lbs., base, 20x28..$12 
Cokes, 90 a base, 20x28.. 12 
Cokes, 100 Ibs., base, 20x28.. 13 
Cokes, 107 lbs., base, IC 
ec coevesccocoscore vo 38 


20x28 
Cokes, 135 pi base, IX 


ee 
Cokes, 195 lbs. base, 56 
sheets 


36 Gc éan< per 100 Ibs. $3 80 
10 ga.per 100 Ibs. 4 6@ 


ONE PASS COLD ROLLED 
BLACK 





+++-Pper 100 Ibs. 3 865 
r 100 Ibs. 3 90 
per 100 lbs. 3 96 
per 100 Ibs. 4 10 
per 100 Ibs. 4 10 
GALVANIZED 
“Armeo” 28..... Per 100 Ibs. $6 56 
Oe. Didalewss ts oc per 100 Ibs. 4 60 
No. 18-20..... ++-per 1 1 4 66 
No. 223-24........ per 100 Ibs. 4 80 
eRe per 100 Ibs. 4 96 
See ciccovedes per 100 Ibs. 6 10 
SS eeegenerr per 100 Ibs. 6 25 
Se BO. oss ctse det per 100 Ibs. 6 76 
BAR SOLDER 
Warranted 
50-50 .......per 100 Ibs. $41 75 
Commercial 
om eee Per 100 Ibs. 39 26 
Plumbers ...per 100 Ibs. 36 75 
ZINC 
mt QE -wavhasaciecscnnace 8 76 
SHEET ZINC 
wed as > p c60e re - 14 00 
Sheet Lots .......:. seecee 15 00 
BRASS 
Shecta, Chicago base........ 19%e 
Pubing, braned ‘base. 1.....13"%e 
an MD oé66600e0 4bteaees 19%c 
secon qeen seeeeee-lLTHO 
COPPER 
Sheets, eh pees BOs cc cee 22%ec 
DD i cuentpaad o¢.a nme’ 2%e 
Tubing, og BIE i déad -25%e 
Wire No. 9 & 10, B. & B. 
be pe dRChs? 60d cosbse suec --20%0e 
Wire No. 11, B. & S. Ga. .-20%0 


HARDWARE, SHEET 
METAL _ SUPPLIES, 
WARM AIR FURNACE 
FITTINGS AND ACCES- 
SORIES. 


LEAD 


Spoertene Pe. ascotesasede $19 80 

nlite stink bth 686 mi ihn oe 11 80 
Sheet 

Full Coils ....per 100 Ibs. 14 00 

Cut Coils ..... per 100 ibs. 14 25 

TIN 
kh, ree per 100 Ibs. 70 60 
BOP TER. osccccce per 100 ibs. 71 60 
ASBESTOS 

wager se =. Ya B/46 cscces 6c per Ib. 

bac tneean « 6%c per Ib. 

at a 3/32 to %...6c¢ per Ib. 


Corrugated Paper (250 
sp. ft. to roll)....$6.00 per roll 
BRUSHES 


Hot Air Pipe Cleaning 
Bristle, with handle, each $v 86 


Flue Cleaning 


Steel Only, each ......... 1 26 
BURRS 
Coppers Burrs only ......... 45% 
CEMENT, FURNACE 


American Seal, 5-Ib. cans, net $ 45 
American Seal, 50-lb. cans, net 90 
American Seal, 25-lb. cans, net 2 00 
Asbestos, 5-lb. cans, net.... 45 
goseeueeed per 100 Ibs. 7 561 


CHIMNEY TOPS 


Iwan’s Complete Rev. & 

WD . “edesdgeSccccosceteoes 30% 
Iwan’s Iron Mountain only. .35% 
Standard 30 to 40% 


CLINKER TONGS 


Front Rank, 
Per doz. 


Pecora 


eee ee 


Damper 


3 Ib. and heavier....per Ib. 40c 

3% ~ Udddasdvcsedvace per lb. 45c 

Secewegesgvseers per Ib. 48c 

b. svecetecsoecosre per Ib. 65c 

1 BR. eeccecceces coors per Ib. 60c 
CORNICE BRAKES 

Chicago Steel Bending 

Nos. 1 to 

COUPLING HOSE 

be devbsevoces per doz. $2 20 


CUT-OFFS 
Kuehn’s Korrekt Kutoffs: 


Galv., plain, round or cor. rd. 
standard gauge ........+.--. 40% 
DOMME cosesecccsccoccus 30% 
DAMPERS 
“Yankee” Hot Air 
7 inch, each 20c, doz....... $1 70 
8 inch, each 26c, doz....... 2 40 
9 inch, each 30c, doz....... 2 75 
10 inch, each 32c, doz...... - 3 00 
Smoke Pipe 
TU, GES dé ccucccesseced $ 36 
8 imch, each......6.-0--0e0- 40 
9 EMER, GRER.ccccccecevoceccs 50 
10 imch, @@CR......ccsceccess 60 
2B GROM, OREM. ccccccccscccces 90 
Reversible Check 
8 inch, each............ ----$1 60 


@ inch, C@CR......ccsesseees 7 70 


DIGGERS 
Post Hole 


Iwan’s Split Handle 


(Eureka) 
-per doz. $14 00 


4-ft. Handle.. 
7-ft. Handle...per doz. 36 00 


Iwan’s Hercules pattern, 
per doz. 


Hee ee eee eee eens 


EAVES TROUGH 
Galv. Crimpedge, crated..75 & 5% 


ELBOWS 


Conductor Pipe Milcor. 
Galv., plain or corrugated, 
Crimp. 


round flat 
GO BD oc co oc cdsisneeess 65% 
BS GOGO coccccccce oeeee 55% 
2 Peer rr 40% 
Se. SD we do<cccéeuababhn 10% 
Square Corrugated 
Standard Gauge ........ - 50% 
S GD sv dececcecedescss 30% 


Portico Elbows 


Standard Gauge Conductor Pipe, 
plain or corrugated. 

Not nested 

Nested solid ......... 70 & 56% 


ELBOWS—Stove Pipe 


1-piece Corrugated. — Blue 


“Milcor” No. 28 
a o++e+$1 30 
OGRE:  dwetceoctnde ceseedes - 140 
Toimch . cece ceedeecccccsene 1 80 

Special Corrugated 
 Gtadess ode cocccceccoegn OS 
WHEE «= bacsccces cocccecsecce 1 


Adjustable—Uniform Blue 


“Milcor” Ne. 28 Gauge. Uniform 
Blue. 

EE cadccwecesctude coeccee Sl 90 

CE. ce peeeccss ase odesece - 2 00 

So eee eee Te ee 2 60 
WOOD FACES—50% off list. 

FENCE 
726-6-12% (100 rods)..... $29 02 
1948-6-14% (100 rods)..... 44 08 


FILES AND RASPS 


a 


5 
Great PUNE dn ade cle cee oss 5 
Kearney & Foot............ «5 
McClellan 5 
Nicholson 5 
Simonds 6 


ANAM NANA N Ns 


Ashton Mfg. Co. 


Complete line 
Fire pots and Torches... .52% 


Otto Bernz Co. 


No. 1 Furn. aoeetene with 
ne shield, 1 gal..... $6 75 
Furn. Kerosene, 1 


ga. 
No. 10 Brazier, Kerosene 
Gasolene or 
No. $8, Torch, Siediens, i 


quart ....s««- 
None Torch, Gasolene. 1 


Pp Pee ee eee ereeereseee 


Clayton & Lambert's 


East of .west boundary line of 
Province of Manitoba, Canada, 
No. Dakota, So. Dakota, Ne- 
braska, Kansas, Oklahoma, Am- 
—_ San Race qiay and ina 


“line 
% 


Geo. W. Diener Mfg. Co. Ea. 

No. 02 Gaampeee Torch, 1 

Ged dc ctWldhs Feccnscese oy 5 66 
No. 62650, * "Kerosene, 

Gasolene Torch, 1 "ae 7 60 
No. 10 Tinners’ Fu 

Square tank, 1 gal..... 12 60 
No. 15 Tinne 

Round tank, 1 gal..... 12 oe 
We. a Gas Soldering Fur- 96 
No. e ‘Automatic Gas 

Soldering Furnace..... 10 50 


Double Blast Mfg. Co. 
Gasolene, Nos. 25 and 36..60% 


Quick Meal Stove Co. 


Vesuvius, F. O. B. St. Louls 30% 
(Extra Disct. for large 


quantities) 
Chas. A. Hones, Inc. 
Buzzer me Ba cesececocece $9 00 
Busser N Boccces ccecte 12 00 
Buzzer No. BR. cccccece «eee 18 50 
Buzzer No. 42.......6+++ - 16 00 
Buzzer No. 48......++--+ -- 19 00 
GALVANIZED WARE 
~—- ite after mate). 
O-G@t.  wccose $006 660s600008 $2 20 
isnt ocesestseee b0e6eeees 2 46 
GLASS 
ingle St a a 
‘ cries eu «ae 88% 


eee eee eee teense 


brack 
Double Strength A, “all sizes. 86%. 


Conductor Pipe 
Milcor Perfection Wire... .25%- 


Eaves Trough 
‘“Mileor Beli Wire..... 18% 
Milcor Triplex Wire...... 


Milcor Milwaukee Extensi at 
List av, after ty 
EB. Wi 


forming) 
cor 
List plus ....-ceeeeee- 50% 
rs HOOKS 
Box 
Vv. & B. No. 1, each.......90 26 
Conductor 
Milcor 
“Direct Drive” Wrought 
Tron for wood or brick...15% 
Hay 
Vv. & B. No. 1, each...... $0 26 
HUMIDIFIERS 
“Front-Rank,” Automatic 
In single lots .......-«s+0+- 50% 
In lots of 10 or more. * 50- 5% 
In lots of 25 or more. "1 60-10% 
Vapor pans, etc., each. 12 50% 
LIFTERS 
Steve Cover 
Coppered .....+++. per gro. $6 6¢ 
Alaska .....e+++- per gro. 4 76 
MALLETS 
Tinners’ 
Hickory ........per doz. $2 26 


Galvanized steel mitres, 
caps, end pieces, outlets... 


and 
- 30% 


Milcer 
Galv. 


one piece stamped. .40% 

NAILS 
Cut Steel .......- Hb ee cedee $4 36 
Cut Brem ccccccces eanmpe ¢ -- 435 


CamtMGBR © occcrcivcccececs » #2 
Cement Coated ........... 28 


(Continued on page 44) 
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MADE RIGHT—TO WORK RIGHT 


HE “ALWAYS RELIABLE” furnaces 

and torches really live up to their 
name. They will stand any amount of 
use, much abuse, and still give your 
customers the kind of service that they 
have a right to expect. 


Jobbers sell at factory prices. 
OTTO BERNZ CO., INC. 
PATENTED NEWARK, N. J. 
No. 14 PUMP, 
No. 13 BULB Offices in New York City, Chicago, Fort 


Worth, Denver, Helena, Mont., San 
COMPLETE Francisco, Los Angeles, Seattle, 
CATALOG. and St. Thomas, Ont. 





Two kinds of Galvanized 
Shingles—also Painted 
Shingles 


We stamp shingles from prime tin- 
plate and dip them one at a time 
in molten zinc. These are our Hand 
Dipped Shingles. 

We also make shingles from sheets 
already galvanized. 

Cortright Painted Shingles are made 
' of prime roofing tin. They come red 
$4444) or green, as desired. All Cortright 
Shingles are made in four patterns. 


“CORTRIGNHT METAL ROOFING CO. 


528 S. Clark Street, Chicago 
60 N. 23rd Street, Philadelphin 
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Regular Lightning 


CLOSEG 


SLIP ROLL FORMERS 


EW and original Pexto Features are embodied 
in these Forming Machine Patterns. You'll find 
the following features important. 
In these formers the gripping rolls (A) and (B) 
have an extreme clearance of % inch. Grooves cut 
in rolls are intended to allow work with a wire to be 
formed. Tight pulley, or Tight and Loose pulleys 


and iron floor legs can be fitted when so ordered. 
All operations are performed at one end of the machine, the 
convenient end where the crank is fitted. This is a big 
time and labor saving feature. Rolls (B) and (E) are 
adjusted with knurled screws and once adjusted they can 
not slip. The gears (F) are steel, machine cut, running 
more smoothly than cast iron gears without danger of slip 
ping or breaking with any thickness of metal. 

There are other features— 

Write today for Guide No. 265A giving complete descriptions 
of this and numerous other Pexto Machines and Tools 


GREAT LAKES SUPPLY CO. 


J. H. Sutherland, Mgr. Metal Tools Dept. 
South Chicago, II. 


9342 Ewing Avenue 











C. G. HUSSEY & CO. 


Rolling Mills and Office, PITTSBURGH, PA. 


facturers of 
SHEET COPPER, BOTTOMS. ROLL C TINNED and POL- 
I SPIKES, RIVETS, NDUCTOR PE, 


Ore i, ee, ee ee Dees & Gteape 
Member, Copper & Brass Research Association 








WIRE GLASS ;ihi.ieytpst 
posses wire. "—~ 
FOR SKYLIGHTS Seaup Moor elas: 


Also distributors of Standard Radio Sete &  Suppiies— 
Batteries & Flashlight 


WILLIAMS HARDWARE COMPANY 


Williams Building, Streator, Illinois 








—««s 


Made of 
Bear 
ws ing 





Plecker’s Galvanized Eave Trough and Corrugated Expanding Conductors 





CLARK-SMITH HARDWARE CO. 





- PEORIA, ILLINOIS 
































— 


’ STANDARD sot Ad most efficient combination to be had. tne 
write 
VENTILATOR and CHIMNEY CAP 


your jobber or us for prices and catalog today. 
STANDARD VENTILATOR CO. 


freely _ 
poaohe a eitbvdly edhe Ay Re < 
purposes. All jobbers sell them— 
Manufactured by 


LEWISBURG, PA. 















Rival.” 


an ony Siphonage Ventilator 
200,000 perfect installations! A 

The Arex-Austor holds all records 

performance— 












lator at lowest possi- 
ble cost, yet capable 
of solving any ordi- 
mary ventilating 
—. IT PAYS 

THEM! 


Sa. COMPA NY ‘Waite for quantity 


ates Veins take. 1881 Conway Bldg., Chicago 






ECONOMY 
VENTILATOR 


Designed to meet the 
demand for a venti- 


Inexpensive! 








When writing mention AMERICAN ARTISAN—Thank you! 
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eee ee 
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Markets—Continued from page 42 


NETTING, POULTRY ROOFING 
Galvanized before weav- 
OO oc decnbies Ss Best grade, slate surf. ml rat 30 
Galvanized after weaving. . surfaced.......... 66 
> Medium tale eeveee -# ze 
ASTE c surfaced. Be 
‘ Sheeting, ‘t "57 00 
As . sg Rosin ng. per on 
200-lb. barrel........ «++-$15 00 
100-Ib. barrel... sen aaa 8) SCREWS 
10-1b. _ierereees 1 99 Shoot Metal 
-lb. bag.. woesdbece 55 1¢° gas/ie Ry vee She 4 
suit. cartons ........ | He ie i gross. 3 
Conductor 
SHEARS, TINNERS’ & 
“Interlock” Galvanized MACHINISTS’ 


Crated and nested (all 
seencscessess 1O*BKRH 
not 


) 
es 70-16 
i aid oe 





a. 
. 
_- 
. 

“ 
. 
. 
38 
. 
: 
_ 
7 


é inch Uv. 


ceccceessecss 18 


28 gauge, 7 inch U. C 


and - 
‘Boones oo 80% 
Gaivanised....50% 
and Black 


eocesecccsesecccb® 
ercverceeeef® 


Per 100 Ibs............+-$12 50 


Wr't Steel, str’t or bent, 


Nickel Plated, coil coll handles, 


POKERS, FURNACE 
PULLEYS 
Furnace amt doz. se 


Furnace Screw ieee) 


Ventilating Register 


10 


oz. 76 


Cemmercial Putty, 
EEE: coccecceceaseecciccce $3 4 


QUADRANTS 
Malleable Iron Damper......10% 


BASEBOARD REGISTERS 
Mmcelaler occ ce cewbases coves -50% 


Cast Iron 
Steel and 


Register Facee—Cast and Steel 

J poset Bronzed and 

. lated, 4x6 to 14x14....338%% 
r Faces—Cast, 

te 38x42 


14x14 cvebocsnces OO 
Register 
14x14 to 38x42.............60% 
RIDGE ROLL 
Milcor 


Galv., Plain Ridge —_, 
gl EPprree eee ed sn 
Galy., Plain Ridge Roll, 199, 


cra’ . 
Globe Finials for Ridge Boil. ez 


Say you saw it in AMBRICAN ARTISAN—Thank you! 


Bey sad Bera. 


WEI oc cccacescccccecesc cee OO 


SO, BE go kena de vcewotecccc 

Shear blades ...... jie 

(ft. o b. Marshall I 
Peerless Steel Squaring 


No. 1—30", 38 ga. cap.....15% 


No, 2—36", 18 ga. cap.....15 
No. 41—52", 18 cap.....16 
No. 10—120", ga. cap...15 


No. 4A—52”, 16 ga. cap...1 
Cast Iron Foot Power 
No. 01—30”, 18 ga. cap....15% 
Power Driven 
Ne Tears on ee ise 
0. ee 
200 Series, 2 Shaft Under- 
ga. ..-15% 
3 Shaft Under. 
@ ga. cap...15% 
* 


ga. cap...15 
(No. 600 3 Shaft Under- 


. 15% 
nder- 


nea. 
Neo, 6120—120", 3/16” cap..15% 





sescecceessf@ & 10 
es --40 & 10 


eee eee ee eee eee ee eee 


SQUARES 


(Add for bluing, ‘8 per doz. ae) 
occcecaseees ceccccocctcee 
ones _ 


D> eassees -«+-per 4d os, $008 
s o% 


eeeee 


se eeeee 


STOPPERS, FLUE 


mage od gree cseves per gen. $1 ” 
Gem, ai, Nee ie — Sy 1 00 


= annealed wire, No. 8 
100 Ibe. .......+0-+.-838 0 
Gaivanizea barb wire, an 


wae cloth—Black - painted, 
12- per 100 eq. ft.... 2 
Cattle Wire—gal 
catch weight spool, per 
EE. nec cssdascccensscce 8 OB 
eo ‘Hog Wire, “80 rod 
ot plain wire, No. 9%, 
per 100 Ibs. 
Stove Pipe, per 


ee 


MO...see. 1 


No. 790, Guarantee per doz. $55 
No. 770, Bicycle des. 52 
0, Domestic 
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UNISHEAR—— 
Portable and compact, Unishear cuts any Needs but one operator even on largest 
flat stock quicker, better, cheaper— work, straight or irregular. 
without burr, without distortion of ma- Operates from any lamp socket or any 
terial. Follows any line exactly, stops power circuit (G. E. motor). Capacity 
accurately at any point. 14 U. S. Gage. Speed, 15 ft. per minute. 







N difficult curves and most 
complicated lines, notches, 
curves and angles the extreme 
handiness of the Unishear 
makes it a great time saver. Ask us to 
demonstrate it on your work. 


Dealers and salesmen wanted 
in unassigned territory. 





The Unishear Co., Inc., 170° Fifth Ave. New York, N. Y. 









CHICAGO STEEL CORNICE BRAKES 


STANDARD OF THE WORLD 









BLACK and GALVAN- 
IZED TONCAN 






METAL 
TERNE PLATE 
We sell the best grades of all ppicur TIN 
kinds of Sheet Metal. ZINC LEAD 






Write today for complete catalog. COPPER 


BERGER BROS. CO. 


229 to 237 ARCH STREET 
WAREROOMS AND FACTORY: 100 to 114 BREAD STREET 











Host Beatie, Banont pert, Low tn Pre 
Made in All Le ee bend All Gauges 
of Metal. Over 23,000 in use. 


WRITE FOR PARTICULARS 
DREIS & KRUMP MFG. CO., 7404 Loomis Street, CHICAGO 


othe 
AMERICAN ARTISAN AND 
HARDWARE RECORD 












PHILADELPHIA, PA. 
































_TREADLE SHEAR 


This TREADLE GAP SHEAR is 
made in all standard sizes for No. 
14 and lighter gauge sheets. With 
it, sheets can be squared, trimmed 
or slit. 

We make a complete line of 
shears, punches and bending rolls, 
all sizes for hand or belt drive. 
Write for Catalog “Ss.” 


BERTSCH & COMPANY Cambridge City, ind, 





When writing to advertisers 














— 


VIKING SHEAR 
Compound LEVER Handle—Removable Blades 


A child can work them 


VIKING SHEAR CoO., Erie, Pa. 























Send for catalog today 




















Say you saw it in AMERICAN ARTISAN—Thank you! 





eee cee 


ee ae -_ 
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te 
BUYERS’ DIRECTORY 
Asbestos ° Dieckmann Co., Ferdinand, Premier Warm Air Heater Co., Dreis & Krump Mfg. Co., 
Sall Mountain Co., ee Til. Cincinnati, Ohio Dowagiac, Mich. Chicago, Il. 
Lupton’s Sons Co., Dav Quick Furnace & Supply Co., Great Lakes Supply Co. 
Asbestos Produc Philadelphia, Pa. Des Moines, Iowa outh Chicago, Ill. 
Sall Mountain Co., on Ill, Milwaukee Corrugating Co., Richardson & Boynton Co., Marshalltown Mis. 0., 
Milwaukee, Wis. New York, N. Y. Marshalltown, Iowa 
Bale Ties. d Enamel Wire. Robinson Furnace Co., Osborn Co., The J. M. & L. A., 
American Steel & Wire Co., Mfe. C Cleveland, Ohio Cleveland, Ohio 
Chicago, I, Talance & Grosjean Mt: ©. 111, Robinson Furnace Co., Peck, Stow & Wilcox Co. 
Ball Chica Til. uthington, Conn. 
— -_ Unishear Co., The; New York, N.Y. 


The Alfred C. Goethel Co., 
Milwaukee, Wis. 


Blowers. 
The Alfred C. Goethel Co., 
Milwaukee, Wis. 


Blow Pipe ttings. 
The Alfred C. Goethel Co., 
Milwdukee, Wis. 


Bolts—Stove. 
Kirk-Latty Mfg. Co., 
Cleveland, Ohio 


Dreis & Krump Mfg. Go. 


Chicago, Il. 


Dreis & Krump Mfg. Co., 
Chicago, Til. 


Brass and Copper. 
American Brass Co., 
Waterbury, Conn. 
Copper & Brass Research As- 
New York 


G., 

Pittsburgh, Pa. 
Merchant & Evans 

Philadelphia, Pa. 


M. & L. A., 
Cleveland, Ohio 


Castings tapenade. 
Fanner Mfg. Co., Cleveland, Ohie 


Osborn Co., The J. 


Ceilings— Metal 
Friedley-Voshardt ey, as = 
cago, 
Hopson & Co., W. C., 

Grand Rapids, Mich. 

Milwaukee Cerrugating Co., 
Milwaukee, Wis. 

Wheeling Corruqgias, Co., 
heeling, W. Va. 


Chaplets. 
Co., Cleveland, Ohie 


Chain—Sash. 
Parker-Kalon Corp. ee 
Sturtevant, Boston, Masa. 
Iwan Breas “South” end, Ind. 
ayant - Mass. 
Federal Mig. Go., Haliand, Mich. 


Fanner Mfg. 


Sturtevant, 


American Brass 
Waterbury, Conn. 
Copper & Brass Research As- 


sociation, New York 
Hussey & Co., C. G., 
Pittsburgh, Pa. 
Copper fuue 


American Brass Co. 
Waterbury, Conn. 


Friedley-Voshardt a. , 
cago, Til 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Cut-Offe—Rain Water 
Allred Mfg. Co., a Ind. 


Milwaukee Corrugati 
Milwaukee, Wis. 


Diffuser—Air Duct. 
Aeolus-Dickinson Co., 
Chicago, TIL 


Doors—Fire. 
Richards-Wilcox Mfg. Co., 
Aurora, Ill. 


David Lupton’s Sons Co. 
Philadelphia, Pa. 


Eaves Trough. 
Barnes Zinc Products Co., 


Chicago, Ii. 
Berger Bros. 
“Philadel hia, P. 
Clark-Smith Hardware * 
Peoria, Ii. 


Lupton’s Sons o Faye ‘ 
elphia, 
Milwaukee Geeruqeding ' 
Milwaukee. Wis. 
New Jersey Zinc game Co., ™, 
New York, N. 
Wheeling Convuqatins ate 
ee . W. Va. 
American netted Dee Co., 
leto 
Barnes Zinc Products _ = 
Chicago, Ti. 


Wood Faces—Cold Air. 
American Wood Register Co., 


Plymouth, “Ind. 
Auer Register Co., Cleveland, O. 
Carr Supply Co., Chicago, Ill. 
Eaglesfield Ventilator Co., 
Indianapolis, Ind. 
Marsh Lumber Co., Dover, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Wire Co., 


F 
American Steel & 
Chicago, Iil. 


Fenders. 
Co., Fred J., 
Hamilton, 


Flue Thimbles. 
Milwaukee Corrugating Co., 
Milwaukee, 
Furnace Brushes. 
Hardware Specialty Co., 
Fort Wayne, 
Furnace C t—Asbest 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y¥. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Pecora Paint Co., ; 
Philadelphia, Pa. 


Furnace Rings. 
a ema Register and Mfg 
Cleveland, Ohio 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Walworth Run Fdy. Co. 
Cleveland, Ohio 


Meyers Mfg. 
Ohio 


Wis. 


Ind. 





Furnace Fans. 
Heating Systems & Supply Co., 
Chicago, Il. 
Robinson Furnace Co., A. H., 
Cleveland, Ohio 
Warm Air Furnace Fan Co., The 
Cleveland, Ohio 

Furnaces—Warm Air. 
American Furnace Co., 


. Louis, Mo. 

Brillion Iron Works, 
Brillion, Wis. 
Carr Supply Co., Chicago, Ill. 


Chicago Furnace Suppl Chicos Co., m 
Cleveland Cooperative Stove Co., 
pg Ohio 
Cox Stove Co., Abra 
Philadelphia, Pa. 
Culter & Proctor Stove Co., 
Peoria, Ill. 
Excelsior Steel Furnace Co., 
Chi Til. 


cago, 
Floral City Heater Co., 


onroe, Mich. 
Forest City Fdy. & Mfg. Co., 
Cleveland, Ohio 
Fox Furnace Co., E 


a, Ohio 
Graff Furnace Co., New York, N. Y. 
Gray & Dudley Co., 
Nashville, Tenn. 
Heating Systems & Supply Co., 
Chicago, Ill. 
Henry Furnace & Fay. Co., 
Cleveland, Ohio 


Hero Furnace Co., Sycamore, Il. 


Hess-Snyder Co., Massillon, Ohio 
Homer Furnace Co., 
Coldwater, Mich. 


Ideal Furnace Co., Detroit, Mich. 
International Heater Co., 


Utica, N. Y¥. 
Keith Furnace Co., 
Des Moines, Ia. 
Kruse Co., Indianapolis, Ind. 
Lamneck Co., W. E., 
Columbus, Ohio 
Langenberg Mfg. Co., 
St. Louis, Mo 
Lennox Furnace Co. 
Marshalltown, Iowa 
Liberty Foundry Co. 


St. Louis, Mo. 
Marshalltown Heater Co., 
Marshalitown, Iowa 


May- Fiebeger Furnace Co.. 
Newark, Ohio 
Meyer Furnace Co., The 
Til. 


Peoria, 
Cincinnati, Ohio 
Mt. Vernon Furnace & Mfg. Co. 
Mt. Vorsen, Tu. 
Mueller Furnace Co., 8. J.. 
Milwaukee, vs. 
Oakland Foundry Co., 
1. 


Belleville 
Peerless Fdy. Co.. 
Indianapolis, Ind. 
Peninsular Stove Co., 

Detroit, Mich. 


Monitor Furnace Co., 


Rudy Furnace Co., . 
Dowagiac, Mich. 
Rybolt Heater Co., Ashland, Ohio 
Schill Bros. Co., Crestline, Ohio 
Schwab & Sons Co., R. J., 
Milwaukee, Wis. 
Security Stove .. Mfg. 


ansas . 
Simms Foundry Corp., Racine, Wis. 
Standard Foundry & Mtg. Co., 
DeKalb, Il. 
Standard Furriace & Supply Co.,, 
Omaha, Neb. 
St. Clair Foundry Corporation, 
Belleville, Ill. 
St. Louis Heating Co., 
St. Louis, Mo. 
Suceess Heater Mfg. Co., 
Des Moines, Iowa 
Thatcher Co., Chicago, Ill. 
Thomas & Armstrong Co., The, 


London, Ohio 
Utica Heater Co., Utica, N. .Y. 
aterman-Waterbury ’ 
Minneapoli s, Minn. 
Western Steel Products Co., 


Duluth, Minn. 
Wise Furnace Co., Akron, Ohio 


Garages— Metal. 
Milwaukee Corrugating Co., ; 
Milwaukee, Wis. 

Thomas & Armstrong Co., 
London, Ohio 


Glass— 
David Lupton’s Sons Co., 


Philadelphis, Pa. 
Williams Hardware Co., 
Streator, Ill. 


Grilles. 

Hart & Cooley Co., 
New Britain, Conn. 

Independent Register & Mfg. Co., 
Cleveland, Ohio 

Tuttle & Bailey Mfg. Co., 


. sar 
Richards-Wilcox Mfg: Co., 

F Auroré, ml. 
Boller. 

Berger Bros, Co., 2 . 
Philadelphia, Pa. 
et. 

Richards-Wilcox Mfg. 
ee ee Ti. 
ves Trough. 
Co., W. C., 
Grand Rapids, Mich. 
Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Hopson 


Fox Furnace Co., Elyria, Ohio 
Gray & Dudley Co., 
agg Sap ome 
Mueller Furnace Co., L. 
Milwaukee, Wis. 
Peninsular Stove Co., 
Detroit, Mich. 
Waterman-Waterbury Co. 
Minneapolis, Minn. 


Tenn. 


Heaters—Schoel 
Floral City Heater Co., 
Monroe, Mich. 
—e Til. 


Peoria Ti. 

Standard Furnace & Supply Co., 

Omaha, Neb. 
Waterman-Waterbury Co. 

Minneapolis, Minn. 


Hero Furnace Co., 
Meyer Furnace Co., 


Humidifiers 
National Air Moistener Co., 
Minneapolis, Minn. 


Jobbers— 
Clark-Smith Hardware 
hen Ui 


Kite 
Lalance & Grosjean Mfg. Co., 
Chicago. 


Co., 
Peoria, Ill. 


Til. 


Lath—Expanded 
Milwaukee Corrugating Co., 
Mi lwaukee, 
Machines—Crimping. 
Bertsch & Co., 
Cambridge City, 
Machinery—Culvert. 
Bertsch & Co. 
Cambridge Cite, Ind. 


Wis. 


Ind. 


Bertsch & Co., 


Cambridge City, Ind. 
Chicago Elbow Machine Co., 
Oak Park, Ill. 


Mention AMERICAN ARTISAN in your reply—Thank you! 


* Excelsior Steel 


Whitney Mfg. Co., W. A., 
Rorkford, Il. 


Whitney Metal Tool Co., 


Rockford, Il. 
Metals— 
Harrington & King Perforating 
Co., Chicago, Il. 


Miters. 
Friedley- Voshardt Co., 
Chicago, Ill. 
Milwaukee Corragecing Co., 
ilwaukée, Wis. 
Miters— I~ Trough. 
Braden Mfg. Co., 
Terre Haute, Ind. 
David Lupton’s Sons Co., 
Philadelphia, Pa. 
Milwaukee Corrugating Co., 
Milwaukee, Wis 


Nails—Hardened 
Parker-Kalon Co., New York, N. 2 A 


Nails—Slating. 
Hussey &'Co., C. G., 
Pittsburgh, Pa. 


Nails—Wire.. : 
American Steel & Wire Co., - 
Chicago, I). 


Nickel Coated 
American Nickeloid Co., 


Peru, Il. 


oi ee 
Security Stove & Mfg. 
Kansas City, Mo. 


Ornamentse—Sheet Metal. 
Friedley-Voshardt Co., 
¢ Chicago, I). 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 


a a Ponnecs- Paint Mfg. C wm. 
0., 
“ Troy N. Y. 


. Pecora, Paint Co., ; 
Philadelphia, Pa. 
Patterns—Furnace & Stove. 
Cleveland Castings Pattern Co., 
Cleveland, Ohio 
Sy pl Pattern Co., Quincy, Ill. 
der Pattern Works. 
Troy, N. ¥ 


Furnace. 
Chicago, Ill. 


Carr Supply Co., 
Co., 
Ti. 


Chicago rnace Supply 


Elbling Mfg. Co., Pontiac, Mich. 
Furnace Co., 
Chicago, Ill. 
Henry Furnace & Fdy. 
Cleveland, Ohio 
Lamneck Co., W. 


E., 

Columbus, Ohio 
Meyer & Bro. Co., F., Peoria, Ill. 
Milwaukee Corrugating Cc Co., 


ilwauk ee, Wis. 
Mueller Furnace co L. 

Milwaukee, Wis. 
Osborn Co., The J. 


& 
Chevelana. Ohio 
Quick Furnace & Supply Co., 

Des Moines, Iowa 
Robinson Furnace Co., ™ 


cago, 
Standard Furnace & Supply Co., 
Omaha, Neb 


Pipe Fittings—Stove. 
Allred Mfg. Co., Indianapolis, Ind. 


Elbling Mfg. Co., ag tiac, Mich. 
eyer & Bro. Co., F., Peoria, Ill. 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Pipe—Conductor. 
Barnes Zinc Products Co., 
Chicago, Ill. 


Berger Bros. Co., 

Philadelphia, Pa. 
Burton Co., W. J., Detroit, Mich. 
Clark-Smith Hdw. Co., Peoria, Ill. 
Dieckmann Co., Ferdinand, 

Cincinnati, Ohio 
Friedley-Voshardt Co., 

Chicago, Ill. 


Hussey & Co., C. G., 
Pittsburgh, Pa. 
Lupton’s Sons Co., 
Philadelphia, Pa. 
Milwaukee Corrugating 
Milwaukee, Wis. 
New Jersey Zinc Sales Co., The, 
New York, N. Y¥. 


Wheeling Corrugating Co., 
Wheeling, W. Va. 
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in 
One 


The 
Faultless 
Bookkeeping System— 


The only ONE. MONT H PAGE 
aa ON ONE PAGE. 


Send Money Order or Check With Order 


SEND AMERICAN ARTISAN 


ORDERS TO 620 SOUTH MICHIGAN AVE., CHICAGO, ILL. 





Pri ood for 
aa “t....... SOLVED! 


AT LAST! 


The Sheet Metal Contrac- 
tor’s Bookkeeping problem 


Here is the only bookkeeping system 
that has every transaction on one page. 
Four books in one, including high grade 
indexed ledger, printed on finest buff ledger 
paper. These four books cost you at the rate 
of only $3.75 a year. This book can be started 
any day in the year. The book will pay for it- 
self in one month. No other system will show a 
separate record for different departments. 
bookkeeping experience required to keep this sys- 
tem. You need it. The book that leads them all. 
Complete Income Tax Record. Your entire record 
for 12 months covering every detail of your business 


No 


















































are using it. No more large stock for the in- 

staller. Enables you to make adjustable elbows 

any size for each job at once when 
Deed them. 


you 
Write today for circular pn. com- 
plete description and price, 
Chicago Elbow Machine Co. Chicago New York Boston 
Denver Birmingham Dallas 
MAIN orraas: i N. Boulevard, U. 8. STEEL PRODUCTS CO.: 
ti. San Francisco Los Angeles Portland Seattle 











Illustrated Books describing uses, Free 


American Steel & Wire 


Company 


electrical, rope, barbed, 
ELBOWS— plain, nails (bright and 
SS ae Sn coated), tacks, spikes. 
UST take yovr bale-ties, hoops, springs, 

pipe—fasten the form or ° . 
jig to it and in two min- Range netting, wire fences, steel 
eS Se a — ae ote posts, steel gates, trolley wire, rail bonds, flat 
PURNELL ELBOW EDGING and fe wire (strip steel), piano wire, round and odd- 
CUTTING MACHINE Gitews shaped wire, screw stock, concrete reinforcement. 

Wf srule und and constructed of. te, vr mel Aerial Tramways. 














Whitney LEVER Punch Line 


Widest Known and Used. 40,000 in Use. Best by 
15 Years’ Test. Critical “Uncle Sam” uses hundreds. rt 
Made in 5 sizes. Others Planning. Simplest Con- 

struction. Fewest Parts. Easiest 


Operated and Quickest Changed. 
Ask Your Jobber or 
Write Us 











715 Park Ave. ing, no leakage and you snap it on or off in a wink. 
The Hessler will be « big. fast caller and 0 real 
—" Order « sample lot now—madein four sizes. 

and circulars. 


H. E. HESSLER Co. 























ade. 
rite today for price 


W. A. Whitney HESSLER Perfect Hose Connection 


you your customers, everybody hose will welcome 
Mfg. Co, ae fale tee Cae rs 
pe caves hase length and the bees, ao bisking or vnisting—a» eplach- 


Syracuse. New York 























Say you saw it in AMERICAN ARTISAN—Thank you! 
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BUYERS’ DIRECTORY 





Poste—Steel Fence. 


American Steel & Wire Co., 
Chicago, In. 


Bertsch & Co., 
Cambridge City, Ind. 


Parker-Kalon Corp. 
ew P Sad N. Y¥. 
Peck, Stow & be Co., 
South ington, Conn. 


Whitney Mfg. Co., W. A., 


Rockford, Til. 
Whitney Metal Tool 
Rockford, Til. 


Punches—Combination Bench and 


Parker-Kalon ie = 
ew York, N. Y. 
Whitney Metal son 
oc 


kford, Ill. 

Whitney Mfg. Co., W. A., 
Rockford, Ill 

Punches—Hand. 

Whitney Metal Tool Co. 
Rockford, Il. 

Whitney Mfg. Co., W. A., 
Rockford, Ill. 


Putty—Stove 
Connors Paint Mfg. Co., Wm. 


Troy, N. ¥. 
Pecora Paint Co., 
Philadelphia, Pa. 


Parker-elen Corp., 


New York, N. Y. 


and Supplies. 


Radio—Sets 
Williams Hardware Co., 
Streator, Ill. 


Ranges—Com ae Gon & Coal 
Cox Stove Co., 
Pitindoiphia-Chicage 


Quick Meal Stove Co., 
St. Louis, Mo. 
Thatcher Co., Newark, N. J. 


Cox Stove Co., A 
Ph hiadeiphia- Chicage 


Quick Meal Stove Co., 
St. Louis, Mo. 


Gray & Dudley Co., 


Nashville, Tenn. 


Register Shields 
Hardware Specialty Co., 
Wayne, Ind. 


E. G. Heartick, Louisville, Ky. 


arm Air. 
er 


——— Ind. 

leveland, O. 

ate Ti. 
Co., 


American Wood 


Auer Register Co., 
Sess A. M = 


ti. 
Eaglesfield beam 


dianapelia, Ind. 
Hart & Cooley cor 
New ro oe Conn. 
Henry Furnace & 


Cleveland, Obie 


Ind dent nd 
. “aes nee Cleve _ 


Lamneck & Co., W. 
Goluimbus, Ohio 
Mover 2 & Bro. Co., tine Oe Ti. 
waukee Corrugat: 
Ssiltnones, Wis. 
Mueller Furnace Co. 
5 Milwaukee, wis. 


Quick Furnace & Su y. 
Des Moines, Towa 
Robingon Furnace Co., 
Chicago, Ii. 


Rock Island Register Co. 
Standard Furnace & Supply Co., 
. on Omaha, Neb. 
ae Detroit, Mich. 
Tuttle & Bailey Mfg. Co., 
F cee Ti. 
Walworth Run Fdy. 


etetnns, Ohio 
Waterloo Register Co. 
Sateeton Iowa 


American Woon Register oo mas. 
Shicage —, Ae 


ymou 
ara Ii. 
~ til. 

Eaglesfield Ventilater Co., 
Indianapolis, Ind. 


Parker-Kalon ae! 
oy ew York, N. Y. 


ee eh, Se Saas. 
H Co, H. E., 


Niehaus Furnace ir Co., 


Northwestern Stove — rn. 
cago, 


Ridging. 
American Rolling Mill Co., 
Middletown, Ohio 
David Lupton’s Sons Co. 
Philadelphia, Pa. 
Milwaukee Comuaeies Co., 
Milwaukee, Wis. 
Rivets—Stove. 


Kirk-Latty Mfg. Co., 
Cleveland, Ohio 


Roasters 
Lalance & Grosjean “Mfg. Co., 
Chicago, Ill. 


Kirk-Latty Mfg. Co., :! 
Cleveland, Ohio 


Rolls—Forming. 


Bertsch & Co., 
Cambridge City, Ind. 


Cement 
Connors Paint Mfg. Co., Wm., 
Troy, N. Y. 
Pecora Paint Co., 
Philadeiphia, Pa. 
4° 
Hessler Co., H. Syracuse, N. Y. 
Milwaukee Gxcaieen Co., 


Milwaukee, Wis. 


and Steel. 


Roofing—Iron 
American Rolling Mill Co., 
Middletown, Ohio 


Cortright Metal 7 em KB. 
elphia, Pa. 
Friedley-Vosharat. oo 


Chicago,. Ill. 
Inland Steel Co., Chicago, Ii). 
Merchant & Evans Co. 

Philadelphia, Pa. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 
National Enameling and Stamping 
Co., Granite City Steel Wor 
Groote 4 Il. 


Osborn Co., The J. 
Cleveland, Ohio 


Wheeling Corrugating Co. 
Wheeling, W. Va. 
Tin. 


Taylor Co., N. & G., 
Philadelphia, 


Pa. 
Roofing—Zinc. 
New Jersey Zinc P na Co., % 
New York, N. Y. 
' Rubbish Burners. 
Hart & Cooley Co., 
New Britain, Conn. 
Sal—Ammoniac. 
Specials Chemicals Co., 

High! land Park, Ill. 
Schools—Sheet Metal Pattern 
Drafting. 

St. Louis Technical Institute, 
St. Louis, Mo. 
Schoole—Warm Air Heating. 
Northern Institute, 
Cleveland, Ohio 
Screws—Sheet Metal 


Parker-Kalon Corp., 
New York, N. Y. 





Ser Perforated Metal. 
Harrington & Ki Perforating 
ee = Chicago 
and Power. 


Shears—Hand 
Marshalltown Mfg. Co., 
Ma rshalltown, Iowa 
Peck, Stow & Wilcox Co., 


Southington, Conn. 

Unishear Co., The, New York 
Viking Shear Co., Erie, Pa. 
Galvanized. 


Sheete—Black and 
American Rolling Mill Co., 

Mi ddletown, Ohio 

Davis Co., Inc., C. 8., Chicago, Ill. 

Chicago, Ill. 


Inland Steel Co., 


Merchant & Evans Co., 
ee Pa. 

Milwaukee Corrugating he 
Milwaukee, Wis. 


National Enameling and Stamping 
Co., Granite OF Steel be 


a oy City, 
Osborn Co., The J. & lL. A. 

Clevelana, Ohio 
Taylor Co., N. & 


G., 
Setaenl Gn Philadelphia, Pa. 
eeling ng Co. 
wt Ow WwW. Va. 


American Rolli Mill Co., 
iddletown, Ohio 
Merchant & Evans 


Philadelphia, Pa. 


Sheets—Tin. 
Davis Co., Inc., C. 8., Chicago, Lil. 
Merchant & Evans Co. 
Phi hia, Pa. 
National Bnameling a wompins 
Co., Granite City Steel Works, 
a. City, Il. 


Taylor Co., N. & G.. 
rannaetgtin, Pa. 


Sheete—Zinc. 
New Jersey Zinc Sales Co., The, 
. New York, N. Y. 


Shingles and Tiles—Metal. 
Cortright Metal Roofing Co., 
we niladelphia, Pa. 


Hopson & Co., W. 
Milwauk: Cc paotte. 508 
waukee ecragetins . 
ukee, Wis. 


Thomas & parr >. Pe... 
Wheeling Cocruqatiog Ce. ‘e.: 


Sall Mountain Co., Chicago, Ill. 


Milwaukee Corrugating Co., 
Milwaukee, Wis. 
Sifters—Ash. 
Diener Mfg. Co., G. W., 
Chicago, Il. 
Sky ps acyl 


David Lupton’s Sons Co. 
Phi ladelphia. Pa. 


Milwaukee Corrugating 
Mi waukee, Wis. 
Iron. 


Smoke Pipe—Cast 
Heating Systems & Supply Co., 
Chicago, Il. 

Waterloo Register Co., 

Waterloo, Iowa 

Snips 
Peck, Stow & Wilcox Co., 
Southington, 

Solder. 
Chicago Solder Co., Chicago, Il. 

Milwaukee Corrugating Co., 
Milwaukee, Wis. 


Soldering Furnaces. 


Conn. 


Bernz “3 abit. owssh. &. J. 
Burgess rnace 
oe Columbus, Ohio 


Clayton & Lambert Mfg. Co., 
< 


it, Mich. 
Diener Mfg. Co., G. W. 
Chicago, Tl. 
Double Blast we Co.. 
orth Chicago, Ill. 


Quick Meal mieve $e 
Louls, Mo. 
Thermo Gas ourenatn . 
Chicago, Ill. 


Soldering Supplies. 
Special Chemicals Co., 
Highland Park, Ill. 
Diener Mfg. Co., G. W. ~ 
Hessle Syracuse, N. Y. 
Aaa pone Be sh es 
Aurora, IIL 


Stars—Hard Iron Cleaning. 
Fanner Mfg. Co., Cleveland, Ohio 


Statuary. 
Friedley-Voshardt Ly =. 


Gerock Bros. Mfg. Co., 
St. Louis, Mo. 


Steel Stampings. 
American Tube & Stamping Co., 
Bridgeport, Conn. 


Stove Pipe Reducers. 
Allred Mfg. Co., Indianapolis, Ind. 
Corruga Co. 


Milwaukee ° 
Milwaukee, Wis. 
Stoves—Camp. 
Quick Meal Stove e. 


aad ol, Mo. 

Louis, Mo. 
Steves and Ranges. 

Cleveland eters ove 


veland, Stile 
Cox Stove Co., Abram 
Philadelphia, Pa. 
Graff Furnace 


New York, N. Y. 
Gray & Dudley Co., 


Nashville, Tenn. 
Oakland Foundry Co. 
Belleville, Til, 
Peninsular Stove Co. 
setrott; Mich. 
Quick Meal Stove Co., s 
0. 
Security Stove & Mfg. Co., 
City, Mo. 
Thatcher Co., Newark, N. J. 


EO 
Quick Meal. Stove Sa 


Mention AMERICAN ARTISAN in your reply—Thenk you! 


Tacks, 
American Steet a wire te 
Chicago, m. 
Cement— Elastic. 


Tile 
Pecora Paint Co. 


Philadelphia, Pa. 


Tinplate. 
Davis Co., Ine, C. 8., Chicago, Ill. 
Milwaukee Corrugating . 


National Enameling 
Co., Granite Cit: 


Osborn Co., The eae 


Taylor Co., N. & rat 
Philadelphia, Pa. 


ng te 


8. 
Bertsch & Co., 


bridge City, Ind. 
Chicago Elbow Machine . 
Oak Park, Ill. 
Dreis & Krump Mfg. Co., 


Great Lakes Su Pls - 
rea es Pply Co 

South Chicago, Th, 
Hopson & Co., 


C., 
Grand Rapids, Mich. 
Marshalitown Mfg. 
Iowa 


Osbcrn Co., The J. M. & 
Cleveland, Ohie 
Peck, Stow & Wilcox Co., 
Southi 


Co 
Unishear Co., The, New York, N. ¥ 
Viking Shear Co., Py ceus 
Whitney Mfg. Co., ¥ As 


Harrington & 
Co. 


ord, Ill. 

Whitney Metal Tool _ 
Rockford, Il. 
Bernz Co., Otto, Newark, Pd J. 


Burgess Soldering f= %. 


Ohie 

Clayton & peer ite, "to 
Detrait, Mich. 
Diener Mfg. Co., G. W., = 


Double Blast aie. Co., m 
Quick Meal gues ons 
St. Louis, Mo. 
Trade ep ice 
Copper & Brass Research As- 
New York. N. Y. 


Extension 
Committee, Pittsburgh, Pa. 


Trimmings—Stove. 
Fanner Mfg. Co., Cleveland, Ohie 
Ventilators. 
arses > ox. Chicago, oa 
eolus nson Chicago, Til. 

Berger Bros. Co., 
Philadelphia, Pa. 
Friedley-Voshardt Co., 
Chicago, Til, 
Hopson & Co., W. 


Grand Re Mich. 
David tagtente ae Sons Pa. 
Milwaukee Cone 
Milwaukee, Wis. 
Standard Ventilator Co., tin. 


Lewisburg. 
Ghestovans Co., a aiiaee. 
Thomas & Armstron 
Fe TShie 


Ventilators—Ceiling. 
Eaglesfield Ventilator Co., 
Ind 


Hart & Cooley Co., 
New * hg ~Seaemn 


Henry Furnace = 
Cleveland, Ohie 
Independent Register Co. 
Cleveland, Ohio 
Tuttle & Bailey Mfg. Co., 
New York 


» Ind. 


Sons Co., 
Philadeiphia, Pa. 


Wire—Electrical. 
American Steel & Wire Co., 
Chicago, 


Wire 
American Steel awit Co., 
Chicago, I). 


American Steal A Wine 
"Shien 


David Lupton’s 


Th. 


cago, Ti. 


Zinc—Nickel 
American Nickeloid Co., 
Peru, Ill. 


Zinc. 
Merchant & Evans Co. 
Philadelphia, Pa. 
New Jersey Zine Co., 
New York, N. Y. 
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WANTS AND SALES 


For paid yearly subscribers, AMERI- 
CAN ARTISAN AND HARDWARE 
RECORD will insert under this head 
advertisements of not more than fifty 
words WITHOUT CHARGE. Employ- 
ers wishing to secure employes, parties 
‘desiring to purchase or sell business, 
secure partners, or to exchange, ete., 
will find that these pages offer excel- 
lent opportunities to satisfy their 
wants. Clerks and tinsmiths looking 
for situations will find it to their ad- 
vantage to use these columns. Those 
who respond to these announcements 
please mention that they “READ THE 
ADVERTISEMENT IN AMERICAN 
ARTISAN AND HARDWARE 
RECORD.” 


BUSINESS CHANCES 
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BUSINESS CHANCES 





SITUATION WANTED 








For Sale — Owner will sacrifice for a 
a sale. An unusual oppeccunity. 
lumbing, heating an4 sheet metal sho : 
also some hardware. A good live aoe n 
Iowa, doing good business the 
aveune. ae reason or selling. 
co er city property in . Soe. 
A-45, care AMER PISAN, 
620 South Michigan pos Chicago, Thi- 
nois. 26—-3t 


For Sale—An International Dial Re- 
corder-Time clock and an International 
Cost Recorded—Job Clock. Both in 
bond working condition, used but a 

ain if tale in business cause of —_ 

A bargain it i rt] atonce. Address A-4i, 
ARTISA 620 South 
Sickigan prone Chicago, Illinois, 25-3t 


For Sale—One of the best ert 
sheet metal radiator repair and retin 
hogs in Wisconsin. ow one other shee 

e city of 4,000. ill sell property 
and all, or equipment and stock, and rent 
shop, or take in parinet. Address A-42, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Sideoaie Tilinois. 25-3t 


Wanted — Some used electric water 
pumps or complete systems for 110 Volts 
Alterna Current for residence use. 
Please state condition, make and price in 
first letter. Address Box 166, Tipton, 
Missouri. 














DS—Dealers who 
ao a eeamion will m. 
money a us for tad a 
tory to ces. e 
and save you all overhead 


charges. Our Pure Copper Cable is en- 
by the Mutual Insurance Com- 

ies and hundreds of reliable dealers. 
Write for sam and prices, L. K. 
DIDDIB he Wis. 


For Sale — Hardware and furniture 
stock. Staple goods, including rugs, lin- 
oleum, paints, stoves, ome. American 
best ae 





t owner. Will 


su 8 ng business of past 
y for selling. Address 
As. Hardware Furniture Co., 











every AK * cash. 
‘AN ARTISAN, 620 South 
ichigan Avenue, Chicago, Illinois. 26-3t 


; 





Wanted—To buy a small wood turning 
lathe. Ame 2 oS ae te ents 
motor. Must be in first class meee and 
reasonable. Address Lock Box 186, Wood— 
hull, Mlinois. 


wegen Bw’. table to be used on 
t No. 44 c. eral Universal Spot 
elder. “ g0-Inch. woe, for ans 





acre ay Pe mo 
N ARMSAN, 620 South Mich!- 
—: Avenue, Chicago, nois. 1-3t 





For Sale — A 2-19W Ideal hot water 
boiler in Al _ condition. an offer. 
Address A-40, care AMERICAN ARTI- 
SAN, 620 South Mi Michigan Avenue, Chi- 
cago, Illinois. 24-8t 


HELP WANTED 


Wanted—Warm air furnace salesman 
for the state of Illinois, one for Indiana 
and also one for Pennsylvania. Desire a 
h ie man now employed in the 
same line in the above territories. Ad- 
dress The Banner—Mahoning Furnace Co., 
Youngstown, Ohio. 24-8t 


Wanted—Experienced all around sheet 
metal worker to take charge as shop fore— 
man in shop employing forty to sixty men. 
State age and experience. References 
and salary ex t Address 661 Hub-— 

Street, Milwaukee, Wisconsin. 1-3t 


Wanted—One first class solderer on re- 
tinned milk cans. Also a reliable an 
‘who has first class know! of re 
Wonks, Address—Iowa Fall's 
Ww Iowa Falls, Iowa. 


Wanted—aA good all around tinner, ~ed 
nace, hot water, plumbing and sheet 
metal man. Must be sober. Don’t apply 
if not a first-class man. — wees 


Panlus, Port Washington, Wis. 1-3t 


SITUATION WANTED 


Situation Wanted — By sheet metal 
worker. Nonunion. Have had 25 years’ 
experience in pipe and general sheet metal 

big do in and outside work and 
also do wate! am seeking an open- 
ing with a rel concern where there is 
no labor trouble. Prefer California and 
py states. Please state wages 

letter. Only steady work consid— 
ered. Address A-47, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 1-3t 


Situation Wanted — By sheet metal 
worker and warm air furnace man. Forty 
rave of age with 22 years’ experience. 

ve run my own shop for past 12 years, 
running as h as nine men. hte 
unde dt business as well as the 
meckanical end. Am quick and active. 
Would like to make a change. Position 
must be something above the average. 
Would consider a salary and commission. 
Address G. C. Van assel, 520 1 
Street, Niles, ‘Michigan. 3t 


Situation Wanted—By young man with 
experience in furnace factory, who is 
learning the sheet metal trade. Would 
like to get in shop doing = -_ out- 





























side work. Address are of 
AMERICA. ARTISAN, 620 ‘South Michi n 
Avenue, Chicago, Illinois. -3t 





Wanted—To buy one second-hand bead- 
«ing machine, No Pa or 1. Write, stat- 
ing condition and price, to J. A. 
& Co., Morrilton, Arkansas. 1-3t 


Situation Wanted — By a ey 
sheet metal worker. Address George W 
— 115 % East Mishawaka, Mishawaka, 


Mention AMERICAN ARTISAN in your reply—Thank you! 


Situation Wanted—By competent sheet 
metal wor 26 years’ experience, in- 
side and outside work. yout any 
<a general sheet metal work. Skylight, 

ork, El and ventilation, also furnace 
work inois or Indiana proterres. Ad- 
dress—aA- care AMBRICAN ARTISAN, 
nots. South Michigan Avenue, Cntcago,, Ti 


~Bituation Wanted—By an all Rerne 
tinner and sheet metal man, with 20 
years’ experience and best of references. 
Only steady job considered. Give par- 
ticulars in first letter. Address A-35, 
care AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. . 


Situation Wanted—After January 1, by 
a first-class plumber, tinner and steam— 
fitter. Can do all kinds of repair work. 
Prefer a job with some good hardware 
firm. Am ——— ans want steady job. 
Address A-39, AMERICAN ARTI- 
SAN, 620 South 'M Michigan Avenue, Chi- 

, Ilinois. 24-3t 

Situation Wanted—Stove salesma,. with 

successful record wants a line of 
stoves to sell for 1926; for Chicago and 
suburb territory. Al references. Ad-— 
dress A-37, care AMERICAN ARTISAN, 
} wd poe Michigan Avenue, Chicago, I 














23-3t 
a eatIon Wanted—By experienced hard— 
ware man of years shelf and heavy 


hardware. Stans A —» ¥ - price 
in first letter. 6, care of 
AMERICAN ARTISAN, $20" South Michi- 
gan Avenue, Chicago, Illinois. 26-3t 


Situation Wanted— tinner and fur- 
nace man. Can work in hardware store 
when not busy in shop. State w 

letter. ddress ‘inner, 661 Mano- 
min Street, St. Paul, Minn. 23-3t 


~“Wanted—A remanent position by a 
Practical plum Iilinois—Wisconsin li- 
cense. Ganrese "A-43, care AMERICAN 
ARTISAN, 620 South Michigan Avenue, 
Chicago, Illinois. 25-3t 


TINNERS’ TOOLS 


For a Chicago Steel 8 ft. brake. 
Capac ae Ay - uge, 30 inch bench bar 
folder, 30 inch stove pi —— 5 inch 
hollow mandrel, wee horn stake 
and set 2 inch rollers 30 RK Address 
L. O. Ludwig, Sheet Metal and Furnace 
Works, 115 est Fifth Street, Michi 
City, Indiana. 2 

Wanted—Set tinners’ tools with 8-ft. 
brake. A fator repair outfit. Ad- 
dress J. M. Espelding, 1159 N. Union, De— 
catur, Illinois 24-3t 
—“Wanted—Tinner. to do tin. pump and 
fardwa work By a country shop and 
































ios store. Address Fred wn, 
Iilinois. 24-3t 
Acer “Bale—A complete set of tinners’ 
tools, including 8 brake. Will sell 


cheap. Write for list. Address Geo. W. 
Nichols, 614 East 5th Street, Hutchinson, 
Kansas. 25-3t 


SPECIAL NOTICES 
Special Notices — displayed 
want ads——are charged at the 
rate of $3.00 per inch per in- 
sertion. 


ATENTS 


HUBERT E. PECK 
Patent Attorney 
Barrister Bidg., WASHINGTON, D. C- 


STOVE AND FURNACE 
SALESMAN 

WANTS TO CONNECT WITH A 
RELIABLE STOVE AND FURNACE 
MANUFACTURER, TO SELL THEIR 
LINE IN WISCONSIN. ADDRESS 

L-32, CARE AMERICAN ARTISAN, 
620 SOUTH MICHIGAN AVENUE, 
CHICAGO, ILLINOIS. 


















































































2 es 


pre rome 








a! 
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TIN SHOP FOREMAN 


A foreman experienced in the man- 
ufacture of Tin Furnace Fittings can 
secure permanent connection with 
large manufacturer in central states. 
A man capable of bigger things than 
his past opportunities have permitted 
will find this just what he has been 
wishing for. Give details of age and 
experience in first letter. Address 
L-43, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 1-tf 


FOR SALE 


Plumbing, Heating, Sheet 
Metal Shop and Hardware 


City of 1,000 with two refineries, oil 
industry and ranch community. On 

shop in city. Plenty of work. Wi 

sell with or without building. Good 
location. Stock and equipment seven 
thousand dollars. With building four- 
teen thousand. Actaal cost of building 
and lot, stock and equipment, twenty- 
three thousand. Will sacrifice on ac- 
count of going back to ranch. About 
four PB ase cash, balance on easy 
terms. Address W. R. Cronk, Box 
474, Glenrock, Wyoming. 25-3t 


SITUATION WANTED 


As Sales Manager or Assistant to 
the Sales Manager of a good respons- 
ible stove or furnace company by 
young man who can show actual proof 
of his ability. Am not a “job hunter” 
but am looking for a connection with 
good possibilities as I feel I have out- 
grown my present position. Address 
L-30, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
Illinois. 22-4t 


HIGH CLASS SALESMEN 
WANTED 


to sell ELECTROZONE AIR Conditioning 
Machine for warm air furnaces. Liberal 
commissions. Exclusive territory. Write, 
giving reference and territory you cover. 
Address L-38, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, Illinois 


25-3t 
RUSH -RUSH 


Wanted—aA hustling heating salesman, one 
who can preach, teach and sell high grade 
warm air system. Not afraid of a big job. 
Territory eastern New York. * Expenses and 
drawing account against commission. Ad- 
dress Andes Range and Furnace Corp.. 
Geneva, New York. 26-2t 

























The 
“CENTENNIAL” 
Rain-Water Cut-Off 
The strongest, most durable 
and- cheapest CUT-OFF on 





the market. 

The single cut-off 
made 

and 

can 

extra 





SPECIAL NOTICES 
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SPECIAL NOTICES 





PIN MONEY FOR A 
PACKARD 


We want to get in touch with sales- 
men in the middle west, west and 
south who are now handling a line of 
furnaces. or fittings on a commission 
basis. We will offer them the finest 
warm air heating system made on a 
10% commission basis. A fine op- 
portunity for extra profjts at no addi- 
tional expense. Give complete descrip- 
tion, experience, line handled, terri- 
tory covered in first letter. Address 
L-41, care AMERICAN ARTISAN, 
620 South Michigan Avenue, Chicago, 
[llinois. 26-2t 


SALESMAN WANTED 


To sell well known furnaces to 
the wholesale trade in Chicago. 
Address L-37, care AMERICAN 
ARTISAN, 620 South Michigan 
Avenue, Chicago, Illinois. 25-2t 








EXPERIENCED STOVE 
AND FURNACE 
SALESMAN DESIRES 
CONNECTION 


With high grade firm; northwestern ter- 


ritory preferred. Address L-39, care 
AMERICAN ARTISAN, 620 South Mich 
Avenue, Chicago, Illinois. 26-3t 





A REAL FOREMAN 


Wanted by first class sheet metal house 
in Wisconsin. Man with mastery of trade, 
who can handle men and organize his 
work. Fine opportunity for right man to 
tie with live concern of capable and con- 
genial co-workers. Best references uired. 
Address L-42, care AMERICAN ARTISAN, 
620 South Chicago, 
Tilinois, 

26-3t. 


Michigan Avenue, 


FURNACE SALES 
EXECUTIVE 
WANTS POSITION 


Young, active furnace man who 
knows warm air heating by reason of 
actual experience and who has been 
responsible for developing sales and 
selling systems and ideas, is open for 
Position with any good furnace manu- 
facturer. Will furnish references as 
to ability and character. Want to 
connect at once. Address L-36, care 
AMERICAN ARTISAN, 620 South 
Michigan Avenue, Chicago, Illinois. 

24-3t 


SITUATION WANTED 


By an experienced furnace and stove 
salesman. 11 years in the furnace, stove 
and hardware business. 7 years furnace and 
stove salesman. Iowa preferred. Address 
L-34, care AMERICAN ARTISAN, 620 
South Michigan Avenue, Chicago, — 








WANTED AT ONCE 


Furnace salesman for Indiana who is 
experienced, to call on trade and sell 
a high grade quality furnace. Write 
full particulars in first letter. The 


Estate Stove Co., Hamilton, Ohio. 
26-2t 





WANTED 


Draftsman and estimator familiar with 
warm air, hot water, steam and vapor de- 
sign, one or all branches. Give full par- 
ticulars as to age, salary and experience. 
Apply Midwest Manufacturer. Address 
L-40, care AMBERICAN ARTISAN, 620 


South Michigan Avenue, Chicago, Illinois. 
26-3t 








“You see, age had mtr s big, ji 
kodak picture similar tot the above. 


mechanic when 
owe it to the St. Louis Technical Institute.” 


opportunity for ambitious men. 


WE TEACH YOU IN YOUR OWN 








ing e by th the size of my family,” 
“Nothing small about me, | got through being a cheap 
1 took your course, oun my business has grown wonderfully since, and I feel | really 


LEARN TO BECOME A CONTRACTING ESTIMATOR SALESMAN! 


Shops are now putting on Salesmen to do Estimating and bring in the work. The 
one-horse shop will have to struggle harder as time goes on. 
as high as 12 Estimators and pay from $35 up to $75 a week. 
OPPORTUNITY IS CALLING YOU—PREPARE NOW 
Our Studies in Estimating have just been rewritten and redrawn and represent the 
last word in all branches of Sheet Metal Estimating and Contracting. 
Manufacturers, etc. 

HOME, PERSONAL, CLEAR, DIRECT 
We have a superior Service for you; the cost is very moderate—the time for addi- 
tional training is here during the long Winter Evenings. WRITE. 


Full information Free. 


METAL DESIGN AND Hitt pal DRAFTING 


SHEET 

SPECIAL WARM AIR FURN HEATI 

FAN HEATING AND VENTILATING ENGINEERING 
SHEET METAL CONTRACTING AND ESTIMATIN 


ST. LOUIS TECHNICAL INSTITUTE 0.W.Kothe, Prin. 4543 Clayton Ave., aT. LOUIS, MO. 


Mechanics, Salesmen, Foremen, Employers, 





writes a student on the back of a 


Some shops employ 
It is the one big 


It is for 


Select your Course. 


ACE 











When writing mention AMBRICAN ARTISAN—Thank you! 
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Winter Nights Are Reading Nights---Read These Books 


The Universal Sheet Metal Pattern Cutter Vols. 1 and 2 Be 


By Neubecker 

ERE are two books that can’t be beat. They are the most 

practical and useful treatises on the subject. 

Work of all the branches of the trade and the broadest scope 
of details are found—inside and outside work—smal! jobs and 
the —— complicated are shown, explained and profusely illus- 
trated, 

The first volume deals with all types and kinds of inside 
small and large sheet metal work, 

The second volume of this practical work deals with the more 
advanced branches of sheet metal work, in fact is largely de- 
voted to the architectural end of the business, It consists of 
400 double column pages and is ijlustrated with 711 engravings 
showing all methods under treatment, as well as perspective 
views of the subjects of the patterns, and other demonstrations 
in their finished state. It includes drawing, full sized detailing 
and lettering, development and construction of sheet metal 
cornices and skylights, leaders, copings, pediments, circular 
work, dormer and bay windows, sheet metal ornamentations, 
electrically illuminated signs, hollow metal windows, frames 
and fire doors, metal roofing, etc. 

The volumes are bound in heavy cloth and each measures 
9x12 in. Each contains over 380 pages and 680 original draw- 
ings. Price $7.50 each. 

Exhaust and Blow Piping 
By Hayes 

XHAUST and Blow Piping has had an unusually big demand. 

A fresh supply is now off the press and is in our hands for 
immediate delivery. It has an invaluable treatise on the plan- 
ning, cost, estimation and installation of fan piping in all its 
branches giving all necessary guidance in fan work blower and 
separator construction, 159 pages, 5x8. 51 figures. Cloth, $2.00. 

ual of Automotive Radiator Construction and Repair 
By F. L. Curfman and T. H. Leet 
NYONE interested in Radiator Repairing will find the 185 
pages of practical instructions and the 120 illustrations 
showing actual construction and repairing a big help. In a con- 
densed manner some four to five thousand answers to questions 
are given.. It is thoroughly practical as both authors are men 
of wide experience in this work. Printed in large, easy to read 
type. Measures 54% x9 inches. Price $2.50. 
Sheet Metal Duct Construction 
By Neubecker 
TREATISE on the construction and erection of heating and 
ventilating ducts, including the cutting and forming of the 
metal, the laying out of the elbows ete. A practical expert 
wrote this book and you'll find that it covers the subject thor- 
oughly. By William Neubecker. Bound in cloth, 194 pages, 
217 illustrations. Size 5% x 84% in. Price $2.00. 
Sheet Metal Workers’ Manual 
A saw book produced by the combined efforts of L. Broemel, 
a practical man, and the late Professor J, S, Daugherty, in- 
structor in Sheet Metal Work at the Carnegie Institute of Tech- 
nology, Pittsburgh. Pattern drafting is its biggest feature; not 
only tells how to make the pattern, but how to develop it with 
modern machines and tools; gives valuable assistance on sol- 
dering, brazing, welding, crimping, beading, straight, circular 
and irregular cutting, in fact covers every angle of the trade, 
Bound in leatherette; 500 pages; more than 400 pen drawings 
and illustrations. Price $2.00. 
Essentials of Sheet Metal Work and Pattern Drafting 
By Professor J. S. Daugherty 

NVALUABLE to the sheet metal worker, contractors and in- 

structor, as well as an elementary and advance course for 
vocational and trade school students and apprentices. Some of 
the subjects covered are pattern cutting, soldering, edging, wir- 
ing, radial line development, pipes, elbows, miters, pitched 
covers and flaring articles, pipe intersections and tee joints, 
181 pages, substantially bound in blue cloth; profuseful illus- 
trated. Price $1.50. 


The Ventilation Handbook 
By Charles L. Hubbard 

PRACTICAL book designed to cover the principles and prac- 

tice of ventilation as applied to furnace heating; ducts, flues 
and dampers for gravity heating; fans and fan work for ven- 
tilation and hot blast heating by means of a comprehensive 
series of questions, answers and very plain descriptions easy to 
understand, Price $2.00. 
Kinks and Labor Savings Methods for Sheet Metal Workers 

Vols. 1 and 2 

‘OLUME I. There are hundreds of ideas and expedients, all 

contributed by sheet metal workers throughout the country, 
illustrated by cuts and original drawings. Cloth bound. Size 
4%x7 in. Price $1.00. 

Volume II written in same popular style as Volume I. Places 
at your disposal a comprehensive collection of ingenious ways 
of executing many practical tasks in much more simple way 
than if done in the regulation manner. Also contains special 
articles on Automobile Repairing; gives a very practical series 
of illustrated directions on erecting metal ceilings with ten 
guide rules which will save time, trouble and expensive mis- 
takes, Price $1.00. ma 


USE THIS HANDY ORDER BLANK 
AMERICAN ARTISAN, 620 S. Michigan Ave., Chicago, Ill. 






































BOOKS WANTED OR the enclosed $0000 eco 8nd the books ordered and enter 
following subscription (or renewal). NOTE — Dedect 

10% from TOTAL 
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MILCOR-> 


“INTERLOCK” CONDUCTOR PIPES 


res stand the gaff! That is why more Milcor “Interlock” 

Conductor Pipes and Trimmings are used than any other 
kind. Sheet Metal men who sell Milcor Products exclusively 
find that it pays. Sorwill you. Try it.this year! 


All Milcor Products can now be secured in 


We recommend TWENTY- ~ Also furnished in Galv. Steel, 
EIGHT GAUGE or heavier Galv. “,Coppered Metal” 
for all outside work. Pure Copper and Pure Zinc. 
Ingot Iron 


Mitwaukee CorruGcatinc Company, Milwaukee, Wis. 
Chicago, Illinois Kansas City, Missouri La Crosse, Wis. 
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